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TEXT OF FAMOUS DECISION 


AFFECTING NEWARK EXCHANGE. 


Points Considered by Majority Judges 
of New Jersey Court of Errors and 
Appeals. 


The syllabus of the famous decision of 
the majority members of the New Jer- 
sey Court of Errors and Appeals, writ- 
ten by Justice Garrison, which declares 
the Newark Fire Insurance Exchange to 
be an illegal body, is as follows: 


1. If a corporation, engaged in a 
business that is affected, with a 
public interest, contracts to enter 
upon a line of conduct in respect 
to such business that tends to af- 
fect such public interest injuriously 
and is contrary to public policy, 
such contract is ultra vires sucn 
corporation and may be restrained 
in equity at the suit of the Attorney 
General without regard to whether 
or not actual injury has resulted to 
the public. 

The business of fire insurance as 
it is carried on in this State by cor- 
porations created, licensed and 
regulated by the State is a busi- 
ness affected with a public interest 
within the meaning of this rule. 

Quasi-public corporations, i. e. 
those “affected with a public inter- 
est” defined. 

. The case of Munn vs. Illinois, 94 
U. S., 113, applied. 

A contract in restraint of trade 
entered into by Fire Insurance 
Companies the necessary effect and 
the actual result of which is to con- 
trol such business within a certain 
area and within such area to fix and 
regulate prices and to limit or elim- 
inate competition to the injury of 
the public is contrary to public 
policy and ultra vires such corpora- 
ations and may be restrained in 
equity at the suit of the Attorney 
General. 

The rule in equity that contracts 
in restraint of trade are merely un- 
enforceable does not require that 
the parties so contracting be deem- 
ed to be immune from ordinary 
equitable remedies when their vio- 
lation of public policy is directed at 
and actually works a public injury. 
The case was on appeal from a decree 

advised by Vice-Chancellor Stevens 

which “dismissed an information filed 
by the Attorney-General against eight 
domestic fire insurance companies and 
one hundred and thirteen foreign fire 
insurance companies praying for a de- 
cree adjudging a certain agreement in 
writing entered into by the defendants 
| to be void as an ultra vires act injuri- 
Ous to the public and that the said com- 
(Continued on page 12.) 
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NEW VARIBTY OF TWISTER 


BLIND LEADER OF THE. BLIND. 


A. N. Bonham Pretended Actuary Ply- 
ing Profitable Game Among New 
York State Policyholders 


A new variety of twister has entered 
the field. He hails from Indianapolis, 
sails under the name of A. N. Bonham, 
and parades the title of M. D. He 
as an expert and has written a book on 
“Misconceptions of Life Insurance Pol- 
icyholders.” The book itself proves that 
there are others 


poses 


besides policyholders 
that have wrong conceptions of life in- 
surance principles, among A. N., 
Bonham, M. D. This pretended expert, 
instruct 
of the very rudiments of 


them 


ussuming te others, displays 
his ignorance 
life insurance on nearly every page be 
He acquired just 
enough insight into the elementary prin- 


ciples of the science to give him wrong 


has written has 


conceptions and distorted notions of its 


essential features, and him 


policyholders 


to qualify 
to mislead and others 
who are not able to detect the fallacies 
He is a living 
“A little 
thing.” He is a 
“blind leader of the blind.” Tihs 
in this instance, 


in his argument. illus- 


tration of the proverb: learn- 
ing is a dangerous 
leader 
being 


however, not 


blind to his own interests, will profit in 
pocket at least, but the led will as sure- 
ly be left in the ditch, dispoiled of his 
savings, and more heavily burdened 
than before 

Dr. Bonham’s plan of operation is to 
approach a large policyholder with a 
proposition to furnish him with an “ab- 
stract” of his life insurance. He points 
out. that a prudent business man would 
not pretend to buy a piece of real es- 
iate without first obtaining an abstract 
of title; yet here is a man with several 
iarge life insurance policies, who has 
never even thought of securing an ab- 
stract in the case cf any of them. Bon- 
ham proposes to show where he can 
save a large amount yearly in the cost 
of each without reducing the amount of 
his insurance. For his services he will 
accept a fee of 5 per cent. of one 
premium in each case, or a percentage 
of the amount saved in yearly cost. He 
is a plausible talker and claims to be 
an authority in life insurance, while the 
fact that he has written a book on the 
subject lends support to his claim and 
gains him a ready hearing. If he were 
to approach the same business man in 
the guise of a real estate expert, offer 
to show him that he had paid too much 
for his last purchase, and should advise 
nim to sell the same at once for what 
he could get and buy a prop- 
erty elsewhere, he doubt be 
excused without delay. But in life in- 
surance it is different. The policyhold- 
er is informed that he knows little or 
uothing of the subject, that he is pay- 
ing too much for his insurance, and 
that he can get the same benefits for 
half the cost. The last statement, com- 
ing from a supposed expert, who is also 
supposed to represent no company, is 
welcome information, and his policies 
are turned over at once for analysis 
and report. 

The making of the analysis anc 


cheaper 


would no 
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port involves probably half an hour's 
work. If tnis policy is a limited pay- 
ment or endowment, the insured is toid 
what premium he is paying and wiat 
the reserve on his policy is, and is in- 
formed ‘hat his actual insurance 1s 
merely the cifference between the re- 
serve and the face amount of his vol 
icy. His victim is perhaps indignant to 
learn that, having paid in part for his 
policy he has reduced his actual in- 
evrance to a corresponding extent, and 
is often induced to accept the pretend- 
ed expert’s advice to surrender his 
pelicy at once, now partially paid for, 
and begin over again by taking out an 
ordinary life contract on the non-par- 
ticipating plan for an amount equal tc 
the difference between the face amount 
of his old policy and the cash received 
for the same. We give below an ex- 
ample of his work in the form of a re- 
port on a 20 payment life policy in the 
Northwestern Mutual Life Insurance 
Company, on which eight premiums 
have already been yaid: 
Issued as of June 29, 1901, for age 21. 
$10,000.00 death claim, plus any paid-up 
additions. 
$293.50 annual premium, less dividends, 
for 20 yrs. or to prior death or lapse. 
A whole life poiicy written to cover 
75 yrs. and the whole time to be paid 
for witain first 20 yrs.—19 yrs. 
$151.00 permanent 
insurance, age and 
year. 
$78.60 yearly charge 
fund. 
63.90 yearly charge 


rate for 
amount, 


necessary 
same 


for extra self-ins. 


for dividends. 
$293.50 total premium 

No benefit is to be derived from the 
$78.60 yearly charge until the end of 
the 20th yr. if the policy is continued— 
lost if death occurs. 

If you are warranted in deferring the 
possible benefits from this $78.60 yearly 
charge for 20 yrs. you are, on tae same 
grounds, warranted in deierring the 
benefits from the $63.80 yeariy dividend 
charge to end of 20th yr. You are war- 
ranted in neither. To call attention to 
“benefits” derived yearly from. the 
overcharge of $63.90 for dividends and 
not show that the benefits for a greater 
amount of each premium ($78.60) are 
deferred to end of 20ia yr., if the policy 
is continued, is telling only a part of 
the facts. 

With 8 full annual premiums paid to 
June 29, 1909, and ali dividends having 
been used the account then stands: 
$8,700.00 actual insurance. 

1,300.00 cash value. 
$10,000.00 death claim. 

Cost to Maintain. 
$293.50 premium, 

65.00 interest worth 
cash value. 


(5 per cent.) of 





$358.50 less annual dividends, and the 
actual insurance is $8,700.00. 
Options of settlement end 8ta yr.: 
(1) $1,300.00 cash for surrender, plus 
caso value of any additions 
Or, 
(2) $3,760.00 paid-up death claim, due 
at death, plus additions. 
Or, 
3) $10,000.00 paid-up death claim for 
the then next 18 yrs. and 252 days, ex- 
cept if death occurs within first year 
of the 18, one premium with interest 
will be deducted, plus additions. 


Reformation. 

Before June 29, 1909, buy $8,700.09 
new insurance for $160.95 yearly prem- 
ium and on June 29, 1909, surrender 
this policy for $1,300.00 cash. The 


policy holds the ac- 


5 per cent. in- 


casa and the new 
count to $10,000.00 and 


terest worth of the $1,300.00 ($65.00 
yearly) will reduce the new $160.95 
premium to $95.95 yearly, which is 


$.97.55 less yearly for next 12 yrs. than 
present full premium. See summary. 
The cash value of any paid-up additions 
w increase the above $1,300.00 cash 
value 


2007 


(Continued on page 4.) 


WITHDRAW LOGAL CAPITAL 


FROM TRENTON NATIONAL LIFE. 





Old Directors Hold Favorable Stock 
Options—Oppose Long Contract of 
Medica! Examiner. 





Trenton, N. J., June 22, 1909.—At a 
meeting held a few days ago of the 
officers of the Trenton Nationa! Life In- 
surance Company, action was taken in- 
dicating ‘that money invested in the pro- 
ject by local capitalists will be with- 
drawn. 

The company was formed in this city 
several months ago with the intention 








of taking over the business of the 
Eureka Life Insurance Company, 2)| 
Southern corporation, organized to con-| 
duct an industrial insurance business, | 
which later om was extended into the} 
old line system. The company had not | 
been successful, but it was believed that 
its fortunes would change if it was re- 
organized here, with adequate capital, 
and its affairs were conducted in an 
energetic and up-to-date manner. 

When the proposition was placed be- 
fore Trenton investors a number of 
them thought well of it and subscribed 
to the stock, after which organization 
was effected by the election of Judge G. 
D. W. Vroom as president, and former 
Governor Edward C. Stokes as treas- 


urer. Five or six prominent business 
men of Trenton were elected to the 
directory. 


Old Directors Hold Favorable Options. 

Probabiy $0,000 was subscribed to- 
ward the required $100,000 capital stock, 
and about $25,000 was paid in. As a 
precautionary measure the money was 
deposited in trust with the Mechanics 
National Bank, where it was to remain 
until the entire capital was in hand, the 
company incorporated and the stock is- 
sued. 

Recent deviopments caused dissatis- 
faction. One of the objectionable fea- 
tures discovered was that several of 
the directors of the old company had 
been given long options on its stock at 
a figure much lower than it is now be- 
ing held for, and under the transfer 
agreements these options would be 
binding on the new company. 

Another discovery that was not look- 
ed upon with favor was that the medical 


The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It sells to the man who has ‘all the insurance he wants’’ 
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genuine MONTHLY INCOME POLICY. 
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director of the old company had a long 
contract which would have to be ccn-| 
tinued under the new management, 
when for various reascns it was thought 
best to have a Trenton physician for 
the position. 

Subscribers Permitted to Withdraw. 

These and other features not regard- 
ed as good business propositions were 
discussed at a general meeting a few 
days ago. The outcome was the adop- 
tion of a resolution notifying subscrib- 
ers who desired to do so that they could 
withdraw all the money they had in- 
vested in the company. 

The resolution which is self explana- 
tory, was as follows: 

Whereas, it was agreed by the former offi 
and agents of this company. for the 
purpose of interesting additional capital, 
that certain conditions should be complied 
with; and whereas, upon the prediction of 
the fulfilment of such conditions numerous 
persons were persuaded to subscribe for the 
capital stock of this company, and have also 
interested other persons to such an extent 
that they have agreed to act as ofticers and 
directors of the same; and whereas, by an 
examination of the minutes of this company, 
it does appear that the agreement aforesaid 
has not been complied with; and whereas, 
this company, realizing that said agreement 
has not been complied with, desires to allow 
such of the subscribers who desire to do so 
te eancel thei: subscriptions; and whereas 
the subscription made as aforesaid are pay 
able subject to eall and to he deposited with 
the Mechanics National Bank of Trenton; 
erd whereas, an unauthorized call has been 
made by this company for said subscription, 
whereby certain subscriptions have been left 
in the custody of said bank. 

Now, therefore, be it resolved, that the 
Trenton National Life Insurance Company, 
firmerly known as the Eureka Life Insur- 
aunee Company of Philadelphia, does hereby 
anthorize and direct its officers to cancel, at 
the pleasure of the subscribers. the afore- 
said subscriptions made for the capital stock 


cers 
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of this company, and further, does hereby 
empower and direct the Mechanics National 
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EXCESSIVE SURPLUS ACCOUNT 


IN STORE. 





AN EXTRA DIVIDEND 





New York Insurance Department Adds 
Nearly Six Miiiion Dollars to 
Mutual Life Assets. 


The first instance or a company hav- 
ing a surplus beyond the amount per- 
mitted by the New York law is that 
of the Mutual Life of New York. On 
December 31 the company reported a 
surplus of $16,169,864, but by reason of 
an order from the Insurance Depart- 
ment the amount has been increased to 
$21,656,886. 

This increase in surplus was ordered 
on the ground that the Mutual Life's 
real estate was not entered in its ac- 
counts at a sufficiently high figure, as 
it stood at book instead of last apprais- 
ed value. 

The result of this marking up has 
been to bring the surplus account $424, 
894 above the maximum permitted by 
the new insurance law. The company 
applied for special permission to main- 
tain this excess until the next distribu- 
tion of dividends to the company’s pol- 
icyholders, when this sum will be taken 
into account in figuring the amount 
available for policyholders dividends. 
This permission has been granted by 
the department. 





ANSWERS IOWA ASSOCIATION. 





E. J. Clark Reviews Controversy Which 
Resu'ted In Withdrawal From 
National Organization. 





E. J. Clark, of Baltimore, chairman 

the Finance Committee of tae Na- 
tional Association of Life Underwrit- 
ers has addressed a letter “To the 
President and Secretary of all Local 
Life Underwriters Associations” rela- 
tive to the action of the Iowa Associa- 
tion in withdrawing from the National 
body, and its criticisms of the latter in 
connection therewith. His letter is as 
follows: 

Owing to the publicity recently given by 
our friends, the Insurance Journals, to cer- 
tain resolutions passed by the Iowa Life 
Underwriters Association, criticising the Na- 
tional Association of Life Underwriters and 
its official organ, Life Association News, it 
seems advisable that I, as chairman of the 
finance committee of the National Associa- 
ion, should address a communication to the 
various local associations throughout ‘he 
country, particularly those associations 
which were not represented by either dele- 
gates or their executive committee members 
et the Los Angeles Convention, or even the 
last two mid-year meetings of the executive 
committee in New York—at all of which the 
Iowa Association was conspicuons by its 
absence. Had it been represented at any of 
these meetings during the past two years, 1 
feel very sure its resolutions, as recently 
passed, would not have continued such gross 
rnisstatement of facts. 

The unanimous action of the Los Angeles 
Convention in approving a constitntional pro- 
vision for the increase of annual dues from 
the loeal associations to double the former 
requirement was not “expressly to provide 
funds for the continued publication of Life 
Association News,” but was for the purpose 
ef enabling the National Association to meet 
the entire legitimate expenses of its exten- 
sion work, legislation, meetings, secretary's 
office, ete., for which the original amount of 
dnes was wholly inadequate, thereby neces- 
sitating from time to time voluntary contri- 
butions on the part of associations and indi- 
viduals to make good the deficiency. Almost 
85.000 have been raised in this manner dur 
ing the past four years, besides a large 
mount of personal funds spent by our offi- 
cers in travelling and miscellaneous expen- 


of 


This unfair and wunbusinesslike procedure 
was so thoroughly realized by all of our 
ofieers, members of the executive committee, 
nd Convention delegates, that the recorm- 
mendation of the finance committee respect- 
ng the inerease of dues was approved at 
the mid-year meeting in New York, on 
March 27th, 1908, with only one dessenting 

te, and at Los Angeles, in Convention as- 

mbled, even “that one vote” appeared on 
the floor as a delegate and made the final mo- 

nn that the new constitution be adopted as 

whole,which included the increase in dues; 
is motion heing “unanimously” carried. 

The further recommendations of the exe- 








Ioank of Trenton, in whose enstody part of 
» subscriptions have’ been left, to return 
tle same to the subseribers who so desire. 
te it further resolved. that the secretary of 
s company be directed to send a copy of 
s resolution to each of the subscribers, 
i also to the Mechanics National Bank of 
Trenton. 


vutive committee that Life Association News 
be continued under the direction of the exe- 
cutive council, and that same “be supported 
by the National Association’? were also, on 
regular motion, unanimously approved. In 
erder that every member might receive the 
paper and in view of the necessity of our 
having a regular paid subscription list, to 
secure proper postal rates, the National As- 
sociation Treasury was to be charged one 
dollar per member, accordingly; all profits, 
however, derived from the publication of the 
paper, to revert to the National Association. 
Ag the recent report of our Mr. E. M. En 
sign, Publisher of Life Association News, to 
the mid-year meeting of the executive com- 
mittee, as held in New York, on April 16th, 
1909, demonstrated that Life Association 
News was “now” practically on a self-sus- 
taining basis, through the medium of high- 
class advertising and agency cards, the Iowa 
Association should again revise its resolu 
tions, wherein it stated that “the publication 
ef Life Association News as an organ of the 
National Association we regard as a clear 
waste of the funds of the Association.” 

As to the excellent literary character of 
life Association News, the paper needs no 
defense. 

As to its “publication for which there is 


no sufficient demand,” as seems to be the 
opinion of our Iowa friends, permit me to 
say that while occupying the position as 


Secretary of the National Association for a 
period of three years, the printing, postage 
and express bills, covering official communi 
entions, addresses and general propaganda, 
which are now being carried by Life Asso 
ciation News, amounted to an average charge 
of $600 per annum against the National As- 
sociation, besides the burden imposed upon 
the secretary’s office in handling the enorm 
ous detail and correspondence connected 
therewith. 

Again, while it is true that the life insur 
anee interests of this country are most gen 
erously supported by more than forty long 
established Insurance Journals, yet their 
columns cannot be commanded at any and 
all times by the officers and members of the 
National Association of Life Underwriters, 
for the purposes to which the columns of 
Life Association News are dedicated. 

The statement has also been made that 
the action at Los Angeles was ‘‘by delegate~ 
constituting less than a quorum as provided 
for in the constitution in force when the 
convention assembled.”” This is also not in 
accordance with the facts, as the question 
was most carefully canvassed by the officers 
and members of the executive committee he- 
fore the convention was called to order and 
it was “definitely and conclusively” estal- 
lished that a constitutional majority of all 
associations in good standing by the pay- 
ment of their annual dues was represented 
at Los Angeles by regularly accredited dele 
gates. 

Another charge made is that “the creation 
of an executive council of seven persons, 
clethed with all the authority conferred 
upon the executive committee, when the lat- 
ter is not in session’’ provided “for an un 
democratic centralization of power."’ For- 
merly the President, secretary and chairman 
of the executive committee were compelled 
to act on all matters between meetings of 
the executive committee: now they have in 
addition the co-operation of four carefnily 
selected men from the executive committee. 
I fail to see wherein this is more “undemo 
cratic’ than the previous order of procedure. 

In conclusion and on behalf of the finance 
committee, and especially those who have 
had the welfare of the National Association 
at heart during the past several years, giv- 
ing so generously of their time, energy 20d 
personal funds to the interests of this im- 
pertant movement which mcans so much to 
every life insurance man in Ameriea, let me 
urge the continued and unanimous support 
of your entire membership, and most of all 
in that part of the work pertaining to the 
fiuancial necessities of the National Associa- 
tion, which must be cared for through the 
imedium of the present schedule of dues, in 
order that the influence and work of this 
great organization may not languish or de- 
teriorate. 





Great Eastern Life. 


The Great Eastern Life of Philade:- 
phia has issued more than 900 options 
upon its stock and proposes soon to re- 
incorporate, its ultimate capital stock 
to be one million dollars. Over one- 
third of the total capitalization has 
been placed under the above options, 
of which no more will be issued until 
the company incorporates. Settlements 
in excess of $100,000 have already been 
made, all money being placed in a trust 


fund until incorporation. The other 
options are rapidly expiring and being 
paid. 


The Great Eastern has not resorted 
to the prevailing method of first organ- 
izing as a mutual under the assessment 
law, and will sell no insurance until 
its paid-in capital entitles it to high 
standing and credit. Oliver L. Brown 
is the power behind the throne in the 
sanctum of the Great Eastern Life. He 
has gone about the organization in a 
way that should make for ultimate suc- 
cess.—Insurance World. 


TMPORTANT POINT AT ISSUE 








Has Stock Company A Right To Re- 
insure Without Consent of Its Pol- 
icyholders? 

Justice Greenbaum of the New York 
Supreme Court, has handed down a de- 
cision overruling the demurrer of the 
Washington Life in the case of S. Her- 





bert Wolfe for alleged breach of con- 
ract. 
Mr. Wolfe had two policies in the 


Washington Life at the time the com- 
pany reinsured, which policies are still 
in force. ‘He maintains that the com- 
pany had no right to reinsure without 
his consent and that in doing so violat- 
ed its contract with him. The policies 
have no surrender values, but he has 
entered suit for excess over the natural 
premium, namely, the reserve on the 
policies. 


In an interview with a representative 
of “The Eastern Underwriter,” Mr. 
Wolfe stated that he had no commen 
to make as to the reinsuring company 
—Pittsburgh Life & Trust—its financial 
condition, or the character of its man- 
agement; nor whether his policy was 
more fully protected than before, his 
main contention being that a company 
in reinsuring without the consent of its 
policyholders, violates contracts enter- 
ed into with them. 


Mr. Wolfe’s Statement. 


Mr. Wolfe summarized his position in 
*he following statement: 


demanding the surren- 
der value of my policies, but am 
simply taking the most effective 
method known to me of protesting 
against an unwelcome change in a 
substitution in the matter of a con- 
tract which I entered into years 
ago. The question as to the wis- 
dom of my objection does not enter 
into the case at all. I made a con- 
tract with a New York corporation 
to perform certain acts. These acts 
were performed by it for a number 
of years, and I was then notified 
that all of my accumulated funds 
had been transferred to a corpor- 
ation in a distant State. To this I 
objected in an orderly and dignified 
manner, the best evidence of which 
is indicated by the fact that al- 
though the preliminary steps in this 
action were taken months ago, the 
facts did not become public until 
the decision of the court was placed 
on record. This, I think, shows un- 
mistakably that my object was not 
to injure the company or pol- 
icyholders, but simply to insist up- 
on my rights. 


“I am not 


its 


“Although my counsel advises me 
that the measure of damages was 
more or less uncertain and that 
some decisions tended to show that 
a policyholder could recover all of 
the the premiums that he had paid 
in cases of a breach, such as this 


one is, 1 realized the injustice of 
such a contention and refused to 
demand anything but the excess 


payments which should have been 
held for my credit by the Washing- 
ton Life.” 





WHY HARDCASTLE REFUSED. 


Uncertain as to Attitude of Older Ac- 
tuarial Organization—Statement by 
President McAdams. 
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Chicago, June 22 (Special Correspond- 
ence).—E, E. Hardcastle refused to ac- 
cept the presidency of the new Ameri- 
can Institute of Actuaries organized by 
western and southern actuaries. It is 
thought Mr. Hardcastle, who is actuary 
of the Union Central Life, was not quite 
sure of his ground. The attitude of the 
older Actuarial Society of America was 


3 


not known and Mr. Hardcastle hesitated 


to accept the position until a confer- 
ence between committees of the two 
bodies could be held. There was not 


time enough for this meeting and last 
week Lucius McAdam, actuary of the 
United States Annuity and Life, was 
chosen as head of the the new institu- 
tute. 
Companies Holding Aloof. 

Companies like the Union Central, 
Northwestern Mutual, and Equitable of 
Iowa, so far have not identified them- 
selves with the American Institute. It 
is not believed that they will do so and 
thus be classed with new companies 
which they criticise more or less in 
competition, 

Naturally the 
in the new 
high as that 


standard of membership 
institution w not be as 
in the older body. 
Need for New Society. 
President McAdam the number 
of actuaries in the and south is 
rapidly increasing. They need a society 
near at hand with which they can affli- 
te. The American Institute 


Savs 


west 


a ; is to meet 
their need. It does not intend in any 
way, he adds, to step on the preroga- 


tives of the older society or in any way 
interfere with it. 
On 


older 


the other hand members the 
organization at a loss to un- 
derstand why the promoters and officers 
of the newer body in stating 
that they are acting in conjunction with 
he former, when as a matter of fact 
there has been no conference betw 

two bodies. 

One of the members of the 
Actuarial Society of America states that 


their organization is not ot all interest- 


of 
are 


per 


en 


4} 
1e 


leading 


ed in the American Institute of Actu- 
aries. He sees no reason for co-opera- 
tion between the two, but at the same 
time recognizes that it would be unjust 
tc attempt in any manner to place ob- 
stacles in the way of the Institute. 





RESOLUTIONS FOR MR. ROCHE. 


in Accepting Resignation Board of Di- 
rectors Pay Tribute to His Ability 
As An Officer. 


John F. Roche, second v e-president 
and actuary of the Pacific Mutual Life 
has tendered his resignation in order 
to take up consulting work in the ac 
tuarial line The directors reluctantly 


accepted the resignation a 





from Mr. Roche a promise to remain 
as consulting actuary of the company 
until January 1, 1919 

The following resolutions were 
adopted: 

Whereas, this Board of Directors 
learns with very sincere regret that 
John F. Roche, second vice-president 
and actuary of the Pacific Mutual Life 


Insurance Company.has decided to grati- 
fy a long cherished to establish 
himself as a Consulting Actuary, and 
for tnis reason. presents his resignation 
to this Bozird, therefore, 

Be It Resolved that Mr 


desire 


Roche's resig- 


nation be accepted to take effect at 
the pleasure of the company, and with 
the understanding that he continue to 
the end of the current calendar year 


until a competent actuary can be se- 
cured to fill the vacancy, and 

Be It Further Resolved, that we 
unanimously acknowledge the indehted- 
the success that has come to it during 
the recent years because of his experi- 
ence and professional ability. We beg 
to assure Mr. Roche that when the time 
comes for him to enter the larger field, 
for which we believe him to be so well 
aualified, he will take with him the es- 
teem and best wishes of the manage- 
ment this company 


of 





Desires Amended Statement. 





It is stated that the Massachusetts 
Insurance Department has returned the 
Mutual Life statement as of December 
3.. asking for corrected figures under 
the heading “Income” and “Dividends.” 
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NEW VARIETY OF TWISTER. 





(Continued from page 2.) 

The foregoing report needs an inter- 
preter. The life insurance in this case 
is $10,000. Bonham prefers the term 
“death claim,” since he has made the 
startling discovery that a man’s “actual 
insurance” consists only of the differ- 
ence between the face amount of the 
policy and the cash value named there- 
in. 

The policy is “to cover 75 years,” or 
as much longer as the insured may live, 
the 75 years bringing the policyholder 
to age 96. The insurance is to be paid 
for in 20 premiums. The item, ‘19 yrs.” 
refers to the fact that the 20th premium 
is paid at the beginning of the 20th 
year, or the end of the 19th year. 

The “necessary rate for permanent 
insurance” means the net premium of 
an ordinary life. Dr. Bonham’s figures 
are incorrect. The “yearly charge for 
extra self insurance fund” means the 
extra net premium or reserve necessary 
to complete payment in 20 years. Mr. 
Bonham’s figures still incorrect. “Year- 
ly charge for dividends” is nonsense. 
The good doctor refers to the loading 
and his figures are still incorrect. No 
part of the premium is intended to pro- 
vide for dividends. The following table 
presents a correct analysis of the prem- 
ium, compared with Dr. Bonham’s mis- 
conceptions. It will be seen that Bon- 
lam’s figures are distorted, as most of 
his facts are, but he has contrived to 
make them “add up right” so as te 
amount to the gross premium, which 
was essential. The correct figures can 
be proved to be correct by comparison 
with any published table of Net Prem- 
ijiums and Reserves, American Experi- 
ence, 3 per cent. as follows: 


Net premium ordinary life............. 
Nei premium 20 payment life.......... 
Net Lpeaergeacel ordinary life ee Danie pelea 


Gross premium 20 payment life reer 
Net premium 20 payment life.......... 
Loading 

ross premium 


The next paragraph is nonsense. As- 
that 1,000 men, or any other 
large number, desire to create a com- 
mon insurance fund sufficient to pay 
£10,000 to each at death, whenever that 
may occur,and each man desires to pay 
ip enough in the course of 20 years tu 
complete the fund, so that no further 
payments shall be required of anyone, 
the necessary extra payment to be 
made by each during the 20 years (in 
addition to the ordinary life net prem- 
ium) would be $87.60. The doctor 
erroneously makes it $78.60. The $87.60 
is not “lost if death occurs.” It is the 
necessary mathematical charge for a 
special privilege—relief from payments 
after 20 years—a privilege which every 
member has purchased. The money is 
no more lost in case of early death, 
than a fire iiisurance premium is lost if 
one’s house does not burn. 

The next paragraph, somewhat inco- 
herent, is replete with humbug. The 
possible “benefits from the extra 
£63.90” (correct figures $58.70) are not 
“deferred” at all, but are received at 
once in the special privilege of complet- 
ing payments within 20 years. The pol- 
icyholder probably knows why he pre- 
ferred a 20 payment life to an ordinary 
life, to wit, the opportunity to complete 
cash payments on account of his insur- 
ance during his productive years. The 
so-called “overcharge for dividends” re- 
fers to the loading, which is not an 
overcharge “for dividends,” but is a 
conservative provision for expenses and 
other contingencies. Whatever portion 
of this so-called overcharge is not re- 
quired for the purpose intended will be 
returned in dividends, just as the sav- 
ings from other charges will be re- 
turned. 


sume 


Bonham maintains that, inasmuch as 
the policyholder has the privilege of 
cancelling his contract now and receiv- 
ing back the sum of $1,300, that he 
therefore has only $8,700 of “actual in- 
surance.” On the contrary, his actual 
insurance, now partly paid for, is $10, 
000. The foolish claim that he has only 
$8,700 of insurance instead of $10,009 is 
merely because he can sell his policy 
for $1,300, will receive fuller attention 
further on. The paragraph, “cost to 
maintain,” is merely more nonsense. 
Bonham adds to the premium the inter- 
est on the money which the insured 
could obtain by giving up his insur- 
ance. This would be reasonable, if the 
policyholder could have both the cash 
and the insurance policy. He has $10,- 
000 of insurance, and he can only ob- 
tain the $1,500 cash by giving up the 
whole of the insurance. The fact, that 
he could in that case buy another vol- 
icy and start at the beginning again, 
does not change the situation. 

“Reformation.” 

The only reformation required in this 
instance is the reformation of this un- 
conscionable twister who would per- 
suade a young man, who has already 
paid eight years on a 20 premium pol- 
icy, to cancel the same, and then be-| 
gin all over again by taking a non-par- 
ticipating policy for a smaller amount 
and on a “cheaper” plan (ordinary 
life), which would require him to pay 
premiums as long as he lives, instead 
of for only 12 years. His sophistry as| 
to the amount that could be saved un- 
der such conditions did not appeal to 
the policyholder in this instance. [If 
there were any merit in the claim that 
the insured should surrender his policy, 
(necause of his ability to obtain a cer- 








Correct Bonham’s 
Figures Misconceptions 
eee $147.20 $151.00 
$234.80 «ss ncscces par ae TN * 
Mise 2 28=—Ss wwe Sa cmene 
— 87.60 78.60 
293.50 = —§ .eccces 
ae 8 8=—«swetcegns* dabewed 
58.70 63.90 
mate eee $293.50 $293.50 





tain amount of cash for the same), and 
begin over again, it would become 
necessary in a few years to surrender| 
the new policy likewise, for it too will 
have a cash value. 

Why the insured should be advised to 
take $8,700 of insurance at a yearly 
premium of just $160.95 is not apparent. 
That is a rate of $18.50 per $1,000, non 
participating ordinary life, age 29. As 
there is no company doing a non-par- 
ticipating business in New York State, 
which charges that specific rate, it is 
probable that Reformer Bonham has 
in mind some company not operating 
in this State. Naturally, the applicant 
for the new insurance would inquire of 
his adviser as to the name of the com- 
pany offering a policy at that price. If 
an outside company is named, as would 
have to be the case, the business would 
have to be transacted with the Home 
Office. Is it possible that Dr. Bonham 
has an arrangement with some concern 
not doing business in New York to turn 
over to it such insurance as he can con- 
trol, receiving therefor a commission 
in addition to the fee which he has al- 
ready charged the insured? Inasmuch 
as several companies doing business 
in New York State offer a lower non- 
participating premium than $18.50 at 
age 29, the fact that Reformer Bonham 
should name that particular rate is, to 
say the least, a very suspicious circum- 
stance. 

In our next issue we propose to com- 
ment upon some of the “Misconcep- 
tions” of Bonham. Inasmuch as _ that 
gentleman’s misconceptions are not pe- 
culiar to himself, but prevail more or 
less among life insurance agents as 
well as a few half-baked actuaries, the 
“reformation” of these misconceptions 


will, we believe, make interesting read- 





jng. 


Prize Essay Topic. 





Secretary Will A. Waite of the Na- | 
tional Association of Life Underwriters | 
has addressed the various local associa- 
tions relative to the prize essay com- 
petition on the subject “The Life Insur- 


ence Agent As A Public Benefactor.” | 
After enumerating the conditions of tne | 
contest, requesting that all essays be | 


forwarded to him in triplicate, 414 Ham- 
mond building, Detroit, before August 
10, 1909. Mr. Waite says: 


“It is the earnest hope of the execu- 
that this interesting | 


tive committee 
and important feature of the Nationai 
Association will be participated in by 
a large number of the membership of 
each association, 
and best results may be realized. 

“The Committee of Award which will 
pass upon the merits of the respective 
essays will consist of Young E. Allison, 
Editor of the Insurance Field, Louis- 
ville, Ky.; Franklin Webster, Editor of 


the Insurance Press, New York, and C. | 
M. Cartwright, Editor of The Western | 
Underwriter, Chicago, all of whom are | 
gentlemen of literary eminence in the | 


insurance world.” 








BERKSHIRE | 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- | 
holder and agent. 





For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mane. 
LEON F. FOSS, General Agent 
W. H. PYER, General Agent 
JOHN H. ROBINSON, Genera) Agent 
263 Broadway, New York 








OF WORCESTER, MASS. 1909 
THE STATE MUTUAL LEADS 

Our claim, “‘ The Best Ever,” is substantiated 
by an impartial judge; Webb’s “‘ COMPARISONS 
SIMPLIFIED,” 1909-1910. This is one of the 
most reliable life assurance statistical works 
and amalyses published. 

The STATE MUTUAL receives the greatest 
number of credit points, 10,485 out of a possible 
11,600, based upon eighty policy conditions 
and the guaranteed surrender values to total 
net cost (exclusive of dividends) at the end of 
the 1st, 2nd, 3rd, 4th, 5th, 10th, 15th, and 20th 
years, Ordinary Life, 20 Payme nt Life and 20 
Year Endowment, age 35. The company 
nearest approaching this record receives 
9,820 credit points. The number of points 
credited to the last company is 5,255. Thus 
we lead the nearest competitor by 665 points 
and the lowest by 5,230, 

If you are a live wire, investigate. 

A. G. BULLOCK, President 
B. H. WRIGHT, EDGAR C. FOWLER, 
Seeretary Supt. of Agencies 








so that the highest 


OVER 


$313,000,000 


is the amount 
paid policy- 
holders since 
organization, 
plus amount 
now held ait 
to their credit by 








interest 


The Prudential 


WE WANT AGENTS 
WE WANT MANAGERS 
WE WANT You! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 
JOHN F.DRYDEN, President. 

Write for Agency 
Home Office, - - NEWARK, N. J. 





UNEXCELLED IN 
Favorable Mortality 


Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends; 


+) RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
liillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 








OHIO, 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334,038 
i 93,563,452 
1907 - = += 102,233,634 
1908 ote? om 109,773,709 


Each year larger than any in the 
previous history of the Company. 
Cc d Busi 1858. 











| NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern’s 
new business during the past four years. 
IMPORTANT FACTS relating to this 
po lh are shown by the following per- 


centage 
penses Mortality _Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
It is capable of easy demonstration that 
The No: thwestern is the best sea ited to 
ins 


andthe Premium Loan eatur 
saan Partnership and ia cin In- 


7 “further information or an Agency, 


rece H. F. NORRIS, 
Superintendent of Agencies. 
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EXPENSES TOO HIGH. 





Superintendent Hotchkiss Curbs Man- 
agement of Columbian Protective 
Association of Binghamton. 





A report of an examination of the 
Columbian Protective Association of 
pRinghamton, N. Y., by the New York 
Insurance Department shows gross as- 
ets of $23,624, against which there is 
a liability of $3,627. 

The total income for 1907 was $31,- 
565; payments to members $7,493; ex- 
pense of management $13,511. Total 
income for the first three months of 
1909 $7,939; payments to members $1,- 
697, expenses of management $3,357. 

Speaking of the conduct of the con- 
cern, Superintendent Hotchkiss says: 

“In the report of the examiner it ap- 
pears that in 1908 this association ex- 
ceeded in expense of management the 

mitation prescribed by section 207 of 
the Insurance Law. This was caused 
by it not crediting as income the policy 
fees and per capita taxes on each policy 
issued, the same being collected and re- 
tained by field agents. The depart- 
ment holds that as these items were 
created in the writing of the contract 
of insurance the same should be includ- 
ed in figuring the ratio of expense of 
management to premium income, so 
that this particular item was raised 
from the amount figurea dy the corpo- 
ration to the ratio given in the exam- 
ner’s report. In explanation of the 
difference in methods of computing the 
expense ratio, the association under 
advice of its counsel determined tha 
the policy fees and per capita taxes 
not being received at the home office 
should not be considered in either in- 
come or disbursements. 

“The corporation, through its presi- 
dent, has filed in this department co- 
incident with the date of this memo- 
randum an affidavit in which is in- 
corporated evidence of the fact that at 
a regular meeting of its board of trus- 
tees held on April 29, 1909, the policy 
fees and per capita taxes were abolish- 
ed; that salaries of officers were also 
abolished, and that the salary of the 
medical examiner was reduced. Such 
affidavit also sets forth that by reason 
of the action taken the association will, 
during the current year, through econo- 
mies effected in the manner herein de- 
scribed, be well within the expense 
limitation provided by statute for this 
class of organizations; viz. 35 per cent. 
of the cash income actually received by 
it from premiums assessments and 
membership fees.” 





PRUDENTIAL ON THE COAST. 





Supervisor Speer Returns From a Suc- 
cessful Trip—Several New Man- 
agers Installed. 





Geo. B. Speer, Supervisor Ordinary 
Agencies of the Prudential, returned to 
his desk at the home office on June 21st, 
after a seven weeks tour of the new 
Pacific Division of the Ordinary Agen- 
cies Department of his company. This 
(division embraces all of the States be- 
tween the Missouri River and the Pa- 
cifie Coast. Mr. Speer was accom- 
panied on the trip by his new assistant, 
Robert S. Boyns, whose headquarters 
will be maintained at San Francisco. 

At San Francisco, Noel H. Jacks, was 
installed as manager for Northern Cal- 
ifornia, to succeed Mr. Boyas. Arthur 
F. Boles, formerly a special agent under 
Mr. Boyns was made manager Army 
and Navy Department and will continue 
his successful work along that line only 
in a broader way. These important 
appointments at San Francisco necessi- 
tated the leasing of new and more com- 
modious quarters in the big Humboldt 
Savings Bank building, where Messrs. 
Noyns, Jacks and Boles and their vart- 
ous representatives are now comfort- 
ably located. A. E. Mowder has been 
made local cashier of the office. 

A new district was opened at Spo- 
kane and Harper A. Smith was placed 


in charge. Manager Smith’s field in- 
cludes Eastern Washington and the 
Panhandle of Idaho and he will occupy 
suite 322 in the new Paulsen building 
recently erected in Spokane. The es- 
tablishment of a new district for South- 
ern Idaho with headquarters at Boise, 
is also contemplated. It is also expect- 
ed that a new appointment at Salt 
Lake City, will soon be announced. 

Mr. Speer is enthusiastic over the 
outlook in the far West and is sanguine 
that the Pacific Division will shortly set 
a pace equal to its big compeers—the 
Eastern, Western and Southern divis- 
ions of the company, all of which are 
doing a large and increasing ordinary 
business. The managers of the Pacific 
division are now successfully engaged 
in extending their special agency forces, 
recognizing the fact that volume of 
agents means volume of business. 





NEW ENGLAND'S FIELD MEN. 





Annual Convention To Be Held In De. 
troit Next Week—Programme 
Arranged. 





An interesting programme has been 
arranged for the annual convention of 
the General Agents’ Association of 
the New England Mutual Life, which 
will be held at the Pontchartrain Ho- 
tel, Detroit, Tuesday and Wednesday, 
cf next week, as will be noted by the 
following: 

Tuesday, June 29. “Address of Wel- 
come,” A. R. Thompson; “Looking For- 
ward,” Vice-President D. F. Appel; 
“Present Conditions, General Outlook, 
Ptc.,” Aavon Weil; “Methods for the De- 
velopment of an Agency force,” W. A. 
Smalley; “Country Organization,” G. 
W. Noble; “The Value of Partnership 
and Business Insurance,” F. A. Savage; 
“Life Annuity Contracts and How Best 


to Present Them,” A. H. Curtis; “The 
Company’s New Contracts,” C. E. 
Thompson; “Term Insurance—Its Uses 
and Abuses,” A. L. Saltzstein; “New 
Ideas in Soliciting.” General Discus- 
sion. 

Wednesday, June 30. “Dividends 


and Net Cost,” H. D. Dow; “Life Insur- 
ance as a Profession,” Glover S. Hast- 
ings; “The Pessibilities of Our Modified 
Plans,” E. W. Dwight; “Our Opportuni- 
ties,” Frank T. Partridge. 

Banquet. “New England Brochure,” 
J. H,. Meyer: “A Quiver of Arrows—Our 
Competitors,” C. H. Flood; “The Agent 
of the Hour,” Robert J. Guinn; “Retro- 
spect,” F. T. Partridge; “Goodnight,” D. 
F. Appel. 





NEGOTIATIONS IN PROGRESS. 





Strong Probability That Pittsburgh Life 
and Trust Will Shortly be Ad- 
mitted to New York. 





A wire from Superintendent of In- 
surance W. H. Hotchkiss received by 
the Eastern Underwriter just before 
going to press yesterday, advised that 
the negotiations looking to the admis- 
sion of the Pittsburgh Life and Trust, 
into New York State, were still in- 
complete. 

It is generally expected that the de 
sired license will be granted the ably 
managed Pittsburgh company within a 
day or two. 





MAY DEDUCT INDEBTEDNESS. 





lowa Court Holds Stockholders May be 
Assessed Only on Their Net 
Investments. 





A decision of pronounced concern to 
the holders of corporation securities in 
Iowa, has recently been handed down 
by a District Court, setting at Des 
Moines. The opinion declares that 
shareholders have the right to deduct 
from the actual value of their holdings 
whatever liabilities they may have, and 
that assessment can only be levied upon 
the net amount. 





Sells better than a“ Board Contract” 


Over a million a month since organization 





Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company am2tica 





Home Office, Commonwealth Building, Pittsburg 


—————— 











THE FIELD OF OPPORTUNITY 


A Southern Stock Company, which is doing an increasing business, has a few 
fine openings for men who can sell the best policies of life insurance in a 
productive territory. 


GROW UP WITH THE SOUTH 
and with a company where you may be a factor. Address with 


OPPORTUNITY 
Care of The Eastern Underwriter, 105 William St., New York City 


reference 




















CENERAL ACENCY IN UTAH 


A growing, medium sized, Western Life Company has a most attractive 
proposition for the right man. 





Company is well known in this state having over $1,500,000 in force 
there now. 

An elegant opportunity for a producer to build a big and permanent 
income. 


Address “ UTAH” 


Care of EASTERN UNDERWRITER 

















MANAGER WANTED 


One of the old line Life Insurance Companies with an 
record, desires a manager for Trenton and vicinity 

Full Commissions and Renewals will be allowed ; or, 
salary and first years’ commission. 

Write stating age, experience and record. 


Address “* MANAGER” 
THE EASTERN UNDERWRITER 
105 William St., New York City, N. 








excellent 


if preferable, 














* Scranton Life InsuranceCo. 
wants a Strong Stock Mani to work 
out of the office on HOme=Office Leads 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual oppertunity for a man with character and ability, whocan demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 


extend over several states. 





Address, with record and references: 


JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 
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MANY POLICIES FILED. 








Commissioner Basford of South Dakota 
Assumes This an Evidence of 
Companies Approval. 





Speaking of his recent action of re- 
quiring companies to pay for actuarial 
services rendered in examining policy 
forms, Insurance Commissioner Basford 
of South Dakota in a letter to The 
Eastern Underwriter says: 

“The work being now done in the ex- 
amination of policies ought to have been 
at the expense of the State. In so much 
as the law regulating life insurance 
policies is to take effect on July lst, in 


order not to inconvenence the agents 
who are on expense in the field there 
ought not to be any break in the coa- 


tinuity of their business. Therefore, it 
became necessary between the adjourn- 


ment of the legislature on Marca 5th 
and July ist for policy forms to be 
submitted for approval and, where ne- 
cessary, new policy forms provided at 
the time the law became operative. 
For this work the legislature failed to 
make any provision and the new law, 


under which provision for such contin- 
gencies provided, not operative 
until July 1st, there was left for me 
only one of taree courses. First, leave 
the matter of the examination of poli- 
cies to be taken up after July Ist. Sec- 
ond, leave the examination of the poli- 
cies until such time as the commis- 
sioner could reach it in person. Third, 
provide for the examination at the ex- 
pense of the company. I caose the 
last as working the least disadvantage 
to any parties concerned, and in 
much as six or seven hundred policy 
forms have been submitted by the com- 
panies, I take it for granted that they 
saw the situation appreciated the neces- 
sity and were willing to conform to my 
request.” 


is is 


5C 





A PLEASANT AFFAIR. 
Annual Convention of Anniversary Club 
of Southern States Life Well At- 
tended and Interesting. 





The annual. convention of the Anni- 
versary Club of the Southern States 
Life of Atlanta, held in that city receat- 
ly was used also as an occasion for 
the celebration of the third anniversary 
of the organization of the company. At 
the organization of the club rules were 
laid down under which any one of the 
company’s representatives who, during 
the twelve months from May 1 to the, 
following April 30, paid for $100,000 of | 
personally solicited and issued business | 
becomes by virtue of such a member of | 
the club for the ensuing twe.ve months 
only, 

To further stimulate 
among the agents themselves, there are 
three official positions, president, vice- 
president and second vice-president, 
which are awarded according to volume | 


a friendly rivairy 


produced. Those qualifying for mem- 
bership for the next twelve months are | 
as follows: M. H. Blount, D. L. Cawley, | 
F. B. Coates, Fred Hines, H. N. McAfee, | 
J. C. McDaniel, G. J. McDowell, W. L. 
Meador, .., L. New, L. S. Parrish, J. W. 
Vinson, W. S. Ward, J. T. Weems, H. 
F. Wyly and J. C. Yates. 


The official 
year were captured by 
President, H. N. McAfee; 
J. W. Vinson; second vice-president, 
J. McDowell. 

The programme for 
convention was: 

“The Importance of a Life Insurance 
Solicitor’s Work,” by kKobert F. Moore, 
secretary of the club. This paper cov- 
ered the general proposition and was 
amplified by papers read by other mem- 
bers of the club under the four heaa- 
ings: 

“His Duty to the Public,” by Frank B. | 


positions for the ensuing 
the following: 
vice-president, 
G. | 

| 


the first day’s 


Coates, general agent of t.e company at 
Macon. 

“His Duty to His Company,” by 
Henry F. Wyly, manager of the Mobile, 
Ala., district. 


“His Duty to His Fellow Solicitor,” by | 


THE EASTERN UNDERWRITER. 








Julian T. Weems, general agent at Mc- 
Donough, Ga. 

“His Duty to Himself,” by N. F. Jack- 
son, field superintendent of the com- 
pany. 

The addresses for the second day 
were somewhat technical as follows: 
“Tuberculosis, Family History and Ex- 
posure; Their kifect Upon The Risk in 
Life Insurance,” by Dr. W. S. Kendrick. 
“Deferred Dividends, Should Insurance 
Departments Consider Them as Lia- 
bilities.” 

The affair wound up with a banquet 
at the Piedmont Driving Club at which 
President Wilmer L. Moore presided as 
toastmaster, the following being among 
the addresses: 

“The Anniversary Club—Benefit to 
the Solicitor Derived Therefrom,” H. N, 
McAfee. 

“The Southern States Life Insurance 
Company—A Clean Record Commands 
the Confidence of the Public and Re- 
spect of all Competitors,” J. W. Vinson. 

“Enthusiasm and Loyalty—How a 
Live Wire Carried the Message,” G. J 
McDowell. 

“Financial Institutions—What Their 
Establishment and Success Mean to the 
South,” J. H. Carter, Asheville, N. C., a 
director. 

“The Organization of a Life Company 
—Ideas Gained From Experience and 
Observation,” A. J. Orme, counsel. 

“An Incontestible Contract—When In- 
contestible,” Judge Spencer Atkinson, 
stockholder. 





INTERESTING LIFE DECISION. 





Nebraska Court Takes Decidedly Im- 
portant Stand On Question of 


Forfeiture of Policy. 





‘The Nebraska Supreme Court has de- 


cided an unusual case in the suit of 
Mrs. Ida L. Haas, against the Mutual 


l.ife of New York, to collect upon iwo 
policies of $5,500 each on the life of her 
husband, Andrew Haas, who was at one 
time South Omaha agent for Nelson 


Morris & Co. The policies in question 
were found among Mr. Haas’ effecis 
when he died in May, 1902. When 


claims were presented the company de- 
clined to pay, declaring that the con- 
iracts had lapsed by reason of non-pay- 
ment of premiums several years before. 
Tpon one Mr. Haas had ceased paying; 
July 9; 1900, and on the other Novem- 
ver 28, 1899. It apvears that neither of 





WANTED 





JOHN HANCOCK 
I want two clean life men who ean _pro- 
duce business. For such men I have 
something good. 
WILuiaM N. Compton, Gen’! Agent 
JoHN Hancock MutuaL tl Ins. Co. 
220 Broadway, N. Y. 
Tel. 6030 Cortland 





the policies contained any provision for 
forfeiture in case premiums were not 
paid when due, and by the advice of at- 
torneys Mrs. Haas tendered the prem- 
iums due up to the time of her hus- 
band’s death, after which suit was 
brought. It appears that the form of 
policy was somewhat unusual in that it 
did not include the forfeiture provision 
but contained instead options which the 
insured might exercise within six 
months after failure to pay premiums. 
These options were the usual ones of 
paid wp insurance and cash surrender 
value. 
the absence of the forfeiture clause on 
account of non-payment of premiums 


the extended insurance value would 
have kept the policies in force up tv 
and beyond the time of Mr. Haas’ 
death. In deciding the case the court 
said: 

“Forfeitures are looked upon by the 
courts with ill-favor, and will be en- 
forced only when the strict letter of 


the contract requires it; and this rule 
applies with full force to policies. of in- 
surance.” Connecticut Fire Insurance 


Company vs. Jeary, 60 Neb. 338. 


“A clause stipulating for a forfeiture 
of a contract should not be aided or 
given effect by construction in a case 
where the plain meaning of the lan- 
guage used does not require it.” Jensen 
vs. Palatine Insurance Co. 116 N. W. 
286. 

“It has become a settled rule in 

(Continued on page 8.) 
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The plaintiff contended that in | 
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1860 49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Me wcscxcatedwe vied $21,708,901.70 
Liabilities (including Di- 
vidend Endowment 
POM aaa ssed.erendy 
Dividend Endowment 


1909 





20,471,723.76 


Fund (Deferred 

Dividends)........... 1,970, 463.00 
Net Surplus............ 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


The 49th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,704,048.00 and _ that 
$167,700 was added to surplus ac- 
count. 


over 














The Bankers Life Association 


OF DES 


A Mutual Association of Preferred Risks. 


MOINES 


Exceptional record 


for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Batistactory Results for iis Policy Holders. 


Gross Assets January J, 1909, . - - 


$13,502,474,51 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 











Georgia Life Ins 


CAPITAL $1,000,000 


Perfect Protection at a Reasonable Cx 
Management. 





urance Company 


OF MACON, GA. 


(Now Organizing) 


W. E. SMALL, President 


SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


st Under Safe, Sane and Conservative 


First Class Openings in both Branches for PRODUCERS 
Address M. Y. Manley, Superintendent of Agencies 





PRODUCERS OPENING 
In Large Northern New York City with 
best proposition in Life Insurance on the 
market. Want a man WHO CAN SELL 
his goods. If interested get in touch 
with— Address 
K. B. P., EASTERN UNDERWRITER. 








FOUR ‘/HIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 








CENTRAL NEW YORK 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district. Best territory 
in state. A. 1. Contract to right man. 
Permanent position. Address L. A. K. 
EASTERN UNDERWRITER. 




















THE GREAT AMERICAN’S 
LIFE BOND 


AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NFW in the 
agency line, securing the 
agent’s work as a 


Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 











HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual De- 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 

Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROIT, MICH. 





or, 
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“ SALESMANSHIP ” * 


By H. H. Hoyt of the Chicago Agency of the Mutual Benefit Life. 


In discussing life insurance salesmanship 
we can eliminate in a large degree the atti- 
mn of the public toward life insurance. ‘The 


average man believes in life insurance. He 
knows that it is a good thing. His immed- 
jute problem concerns his ability to pay the 
premium. ‘The real problem of the hour 
which we must meet, is how to change the 


ide of the average man, not toward life 


jusurance and life insurance companies, but 
toward the average life insurance agent; 
! to raise the standard of the life insur 


‘ agent and thus remove this misconcep 
ti on the part of the public. 

As a body of representative insurance men, 
i ge upon you to concentrate your effurts 
al lend the influence which is certainly 
y s to the end of helping in this uplifti: 
i ss. The true philosophy of our business 
lind 






re rains us to deal with facts as we 
t , hot as we might wish to find them. 
I ealing with this problem wisdom de 


that we look this fact squarely in the 
f The prejudice expressed from the pub 
Lic indpoint, summed up in its worst form, 


m Is 





it a life insurance nt has failed at 

y other vocation, d does little but 

s i around and do a whole lot of talking. 
j public looks upon life insurance Work 
as the darkey down in the cotton tield 


eorgia regarded the pulpit. The colored 
threw down his hoe one terribly uot 
‘ and exclaimed: “O, ‘Lawd,’ de grass 
» thick, de work am so hard an’ de sun 
» hot I beliebes dis yer niggah's called 
to preach.”’ 
e philosophy of this business, as I would 
ent it to yeu, in furtherance of this up 
g process of the life insurance ageut 
rally provokes the inquiry, “how to be 
First,—substitute the title Life 
Salesman’ for Life Insurance 
forever banish the title > 
Life Insurance business. 
come to be regarded in 
ct profession based upon a 
ownh. 


Iusur 





later 


years as a 
true science 


overneard 
One was 


were 
day. 


talking on 
teiling the 
merchant 
him 
said, 


» drummers 

iin the other 

ilty had selling a certain 

a ll of goods. The man had waved 

a y contemptuously. “Get out!’ he 
[I don’t want to see any agent 

“I want you to understand,” 

( imer, “that I a 

Oh! You are no Well, bat are 

am a si \ Mg 

it stroke sold 

old merchant 

i his own Jevel. 

not tell 

s; how to impress 





said the 







you?” 





1a salesman 


who was 


can you he secure applica- 
se 


Ipon 


I 1 of your prospect; » the pre 
( psychological moment for closing the 
‘ ract. These are matters of individual 
practice and growth. But I can tell you of 
( in laws which govern success in t 
insurance And let me say in 


e laws or principles will 





field of human if I 
presents no exception to the known 
s of the business world. In its funda 
tals it does not differ from other forms 
usiness. 
does differ in some of its details. It dif 
in the unusual opportunities it offers to 
right kind of salesmen. It is a work of 


evceptional service. It wipes away the tears 
countless widows and orphans throughout 
land, not because their sorrow is lessen 

( but because misery is not added to sor- 
row. This opportunity for being a part of 4 
it social force which is uplifting human 

is given to the insurance salesman more 

n to others. It lifts your work out of the 

linary drudgery of life and gives your 

ling a dignity which must be appreciated 
yourselves before it will be properly ap 
preciated by the public. 

The fundamentals governing the work of a 
salesman are those old prinelples familiar to 
oll, yet which, with the best of us, need to 

emphasized occasionally. I am taking it 








I anted that you have confidence in 
yourselves and love for your work. The re 
sult during the past shows that to be true. 
Given these things, the first quality I would 
impress upon you is determination, and this 

Iudes most of the others. It was determl- 

tion that drove Columbus across the At 
lantie in the face of unknown dangers. It 
was determination which enabled Napoleon 


to change the map of Europe. The iron will 
ef Bismarck welded together the German 


Empire. Determination rather than genius 
broke the chains which bound this country 
to Europe. 

Will is the dominating force which con- 


quers worlds. If you study the matter close- 
ly you will find that the chief difference be- 
t salesmen lies in will rather than in 
lity or opportunity. You may have abil 

it takes determination to drive that 
lity through obstacles. You may have 


ity; it takes will to make you work. 
This brings us to the second vital principle 


niderlying onr business. No conspicuous or 
permanent success was ever made without 
rk. Work! Hard work! Everlasting work! 
That is what builds up a life insurance busi 
ness. I think if you men will look back in 
r experience you will agree that the 


greatest stumbling block to suecess is lack 
of energy. Genius without energy can do 





*\ddress delivered at a Convention of Agents 
of the Mutual Benefit Life held at the Audit- 
orium Annex in Chicago May 12 and 13. 








little; energy withuvut genius can accomplish 
xreal things. A genius Is an exception in 
tue Worlus economy and seldom gets Into 
the life insurance vusiness. 1 take it that | 
um talkiug now to normal men, of good avil- 
ity and wuigh ideals; meu who are loyal to 
the Mutual Benent and ambitious for them 
selves. 

When such a 
is given 


muiu comes into the world he 
a certain amount of time to spend. 


This is his capital. With it, if be chuuses, 
he can buy success or he can buy failure. 
Lut be must choose, and be must pay the 
price. This time and our capacity lor work 
are our only capital when we gv into tle 
lite insurance business. 

“Not inspiration, but perspiration,” said 
Thomas Kuisun, when questioned as to the 


secret of his success. 

Work does not come to its full fruition 
without enthusiasm. ‘There wust not only 
be work, but enthusiastic work, and energy 
that is well directed. Whe» you leave yvur 
olfice in the morning know what you are go 
ing to do; then gu and do it. Vo it with 
euthbusiasm four the love of doing, aud not as 
so much drudgery. ‘There is a great deal of 
inisdirected energy spent in life insurance 
work. Think first, then act, Plan your work. 
ind out what is the right thing to do, then 
dv it. 

Concentrate and have more system. There 
is no business on earth where so much time 
can be wasted conscientiously as in life in 
surance work You rgmember the parable of 
the sower. Some of the seed fell by the way- 
side, some on stony ground, aud only a part 


on tertile soil. 1 have always felt that this 
particular husbandman did not understand 
bis business. he good farmer does vot 


waste his seed on barren ground. He studies 
his soil, And the really good life insurance 
salesman is a student of human nature. He 
knows that the “soil” is right before bend- 


ing to the task. Select your most available 
prospect. Study the situation as uever be 
fore. Insure your man in your mind. Then 


vo forth to make the effort of your life. 

in my opinion, Mr. Chalmers of Detroit 
has best detined Practical Salesmanship 
Lothing more nor less than making the man 


“as 


before you feel as you do about what you 
have to sell.” You must simply change his 
mind. 

Of course he doesn’t want insurance. 
Never does. He says so alinost immediately. 
Lut human Loture is so much alike, that as 
a salesman you must simply say “You do 


want it.”’ Say it, of course in the right way. 
It is just as important how you say a thing 
as it is what you say. Impress the man you 


go to see. The man looks at you ob 





and 
serves you have two legs, arias, eyes, a hose 


and mouth and that you weigh about the 
same as other men of your build. This may 
or may not impress, but the way you use 
young brains will. 

If I throw a base ball you catch a base 
ball, not a foot ball. If I throw suggestions 
at a man it is up to me as a salesman Yo 
see that it is the identical one 1 put up to 


him, that his mind has caught and is work 
iug immediately on the exact idea my sug 
gestion created. Detect the favorable mo 
ment and act quickly and with decision. ‘ret 
action. Get results. Know what you are 
there for and get what you go after—wheth 
er application, examination or settlement, If 
you see that things are working unfavorably 
don’t be afraid to change your mind, but de 
cide quickly the course to pursue and with 
such certainty in the “take for granted 
siyle’” that 1emoves completely the obstacle 
presented. 

The next step is to determine whether the 
ran about to enter this business of ours, 
possesses the necessary essentials to meuke 
him a success. There must be adaptability. 
The test of that “adaptability’’ may be put 
in three ways. Is the Salesman selected 
possessed of a large share of the sole 
requisite to succeed, which finds expression 
in two words: “I will?’ Has the man the 
power to impress others with sincerity, the 
prime qualilication? Sincerity begets belief 
in one’s company; belief in its contracts; he- 
lief in one’s self. What is truly believed can 





be more readily imparted and impress 
el upon cthers. Thus the man be 
comes persuasive, influencing others to 
think as he thinks. See that the 
salesman is possessed of enthusiastic 





estness; true zeal for his work. 


is determined to make life ivsurance his life 
work, and not a mere makeshift. See that 
he is possessed of a singleness of purpose 


which forces out of his very being all doubt. 


See that he is not only a thinker but a 
worker, and that he can combine the two 
effectively on occasion. See that he is of a 


practical turn of mind; a man of unsound 
courage. Teach him to work with head up, 
and not down, for fear he may stumble, im- 
pressing upon him that the crowning glory 
consists not in never falling but in rising 
every time he falls. This much teach him in 
general. 

Now, in particular, emphasize how he 
should not solicit the public. Have him eli: 
inate theory and adopt practical methods 
lave him make it a rule never to go out 
merely to talk life insurance; never, when 
opportunity offers itself, to attempt to tell a 
listener all he knows about the subject. He 
must go out to secure an application first, 
last and at all times. Teach him, when he 
is soliciting, as I told a thousand salesmen a 
few years ago, to provoke an expression of 
opinion from his listener. Teach him to keep 
still and listen, but—watch his opportunity. 
Teach him to talk only when absolutely 


necessary, and never beyond the point of 
conviction. It requires genius to touch the 
chords of a stringed instrument and bring 


forth harmony; but it also requires genius to 
know when to lay on the hands and stay the 
vibration; when “Silence is golden,” to rec- 
ognize the moment when you have convinced 
your man. Teach him to stop talking right 
there and go te writing; to take everything 
for granted; te make out the application, 
hand over the pen with a “sign right there,” 
end do it with an air that precludes all pos- 
sibility of further discussion. Hesitation at 
that moment on the salesman’s part is fatal, 
and marks the difference between success 
and failure. To prompt the other man to do 
some act which brings him nearer decision 
is the secret. 

A successful salesman mist not have any 
prospects that he cannot convert into appli- 
cants. A salesman must not spend any time 
selling “‘the other fellow’s” horse. He must 
sell his own horse. If the other fellow is 
selling a fast trotter, he must sell the family 
horse, warranted sound and not afraid of 
steam rollers and automobiles. This philos 
ophy, born of experience, should teach the 
salesman that one good month does not es 
tablish a man as a high-class Life Under 
writer. It indicates what he can do. It is the 
average that counts. When the old road over 
which the life insurance salesman has been 
traveling is settled up with policy holders, 
secured by his efforts, he should blaze a new 
trail. There are many of them yet unex 
plored. Pathfinders are always in demand. 
Many a salesman has written a phenomenal 
business during a period of a month. Then 
for some months thereafter, he bas sat in 
his office waiting for another month like the 
first to materialize. 

Every prospective subject must be met as 
a new problem to be solved independently of 
all others. Do you know how Napoleon won 
his victories? In the silence of his tent, 
When, in communion with his own soul, be 


giappled with and mastered the situation. 
‘Lhe battle which followed was mere detail 
When the enemy charged, or deployed, o1 
brought his batteries into action, Napoleon 
did the one thing needful, because he had 


unticipated every movement. Men called this 
genius. It was attention to detail, backed 
up by a tremendous will. 

Napoleon would have made an ideal insur 
ance salesman. In the first place, be would 
lave gone forth with some definite aim, with 


some particular case in view and he would 
have studied that case as thoroughly as he 
studied his battles. Who is this man? What 


wre his habits? What is his point of view? 
What is his position in the community? What 
is his income? How much property has he? 
flow is it encumbered? What are his invest 
ments? How much of a family has he? How 
much insurance Goes he carry? What are his 
policies? How much ought he to carry? 
What kind of policy is best suited to his 
reeds? What is the weak point in his prob 


able defense and his nature? Io a word, 
this ideal salesman would have so studied 
the situation in every detail and in all its 
branches, and acquired so intimate a know 
ledge, not of life insurance statistics, mt 
of the particular case in question, that this 
man would lave realized at once that le 
was dealing with a specialist 

It seems 10 me, as try to analyze the 
causes of success and failure and draw from 
my own experience for your guidance, nat 
the great dilliculty with salesmen is neglect 
to study the situation Plan your battles 
Insure your man in your mind, with all the 
facts in your possession; then you will go 
forth on the morrow to your interview, filled 
with courage and confidence which come 
from knowing that you are equal to the 


problem. 
The hardest thing that you have to do as 





a salesman is to interest. Here are some 
things that I have found interested on a 
first interview and resulted in applications: 


“In case of your death your wife and sou 
weuld be dependent upon your mother, 
should you lose the large sum of money now 
invested in a gold mine.” 


“Your corporation should protect the cap 
ital invested by placing $100,000 on A. B.'s 
life whose skill is so essential to the com 


pletion of your patents and upon which the 


suecess of your whole enterprise rests 
“You have two marriageable daughters; 
you should create an independent income of 
$1,000 each payable during their lifetime 
after your death.” 
“You admit you owe on an average $250 
0060 in your large and protitable | 
Now in good health make the total 





insurance that amount and leave your estate 
free of debt.” 

“Instead of making a will, which might 
be broken, or trusteeing to an individual im 
posing a charge, elect to have a life in 
come paid by our Company of $1,500 to your 
wife and $1,000 to your daughter, which can 
net be assigned or commuted.” 


All these suggestions resulted in policies, 


but were based on knowledge of the situation 
might as well drop the Greek alphabet on 
the interview. 

Success in selling life insurance is not ac- 
cidental. Thoughts sometimes come to 
like flashes of light; but, as Emerson says, it 
is because we have laid siege to them. We 


semetimes stumble upon a fruitful prospect; 
but it is because we have laid siege to op 
portunity. Of what avail is opportunity if 
we lack the discernment to see it and the 
power to grasp it When someone said to 
Rufus Choate that a certain great work had 
been the result of accident, he replied, 
“Nonsense! You might as well drop the 


Greek alphabet on the ground and 
pick up the Iliad.” 


I have been urging you to study 


expect to 


the situa 


tion, and it is the most important lesson an 
insurance salesman can learn But did you 
ever stop to think that you yourself are a 


vital part of the situation? “Know thyself!” 
is the injunction of the poet. It is. the first 
lav 





of growth; it is necessary to success. 
Knew f “To thine own self be 
true “Not failure but low aim is crime.” 
These poets sound the keynotes of life 
They are the master musicians who keep vs 
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oll in tune. But remember this, thoughts 
ure of no value, except as we translate them 
into deeds. We are not poets; we are men 
of action, and we must be true to our 
destiny. 

To know ourselves it follows that we must 
study ourselves. Do the men of these agen- 
cies, many of you young men, with life be 
fore you and ambition tugging at your heart- 
strings, do you men ever sit down deliber 
ately for the purpose of studying, not only 
the situation objectively, but your own- 
selves? Look yourself squarely in the eye; 
recognize your virtues, your strong qualities; 
but ask vourself these questions: Wherein 
do I lach? In what particular was I not 
true to myself last year? How often did I 
fail to make the most of my opportunities? 
What must I pay for success? The cost of 
success! ‘‘There’s the rub.’” Few know the 
cost and fewer yet are willing to pay the 
price. 

If we take these lessons to heart, this will 
be a glorious year for ourselves and for the 
Mutual Benefit. Greater opportunities are 
eftered to no men than to the agency forces 
of this Company. 

The representative, earnest men of char- 
acter in the life insurance business, such as 
ure here gathered on this occasion, have it 
in their power, though their own teachings 
and example, to make Life Insurance Sales- 
uunship equal to any profession. To-day 
successful men in other lines of work, who 
have become hedged about by limitations in 
their own business, brought about by new 
economic forces in business life, which have 
come to stay, can be induced to seek life 
insurance work because it has already risen 
to the plane of Profession. For this reason 
it attracts and draws men to it, as more 
clearly satisfying the three great ambitions 
in life: Opportunity to create an estate; 
cpportunity for position, based on merits; 
and greater than all, to satisfy that highest 
of all ambitions, opportunity to heip others. 

The effort is a constant, never ending one, 
this effort to set men to thinking and work- 
ing in the right directicn. Teach a field man 
in life insurance work the value of self con- 
troi, self mastery. What a long stride to- 
ward attainment of success. Self control 
teaches a man always to rise to the occasion 
and to do the tactful thing, the right thing, 
the thing needful. 

The more | study agency forces the more 
I tind that some one weakness crops out in 
the individual case, which, unless stampel 
out early, ends in destroying the man’s use 
fulness, whether field worker, Manager or 
official. In the one case, overindulgence in 
liquor; in another, entire lack of apprecia- 
tion of the value of the dollar; in another, 
disloyalty, which leads a man always to 
complain that his luck is down on him, @& 
whiner, a “kicker” who says that his work 
is unappreciated. All these are weaknesses, 
indicating in a measure lack of ability; all 
stumbling blocks. Unconsciously they are 
preventing progress and impeding the growth 
of many a field worker. We have to cut 
and prune to secure the bloom of the flower, 
or bring out the full beauty of the growing 
tree. So this philosophy te aches in like man- 
ner that we must stamp out our own par 
ticular weaknesses if we would rise to the 
higher plane of development and achieve suc- 
as life insurance workers. 
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Merit Rewarded. 


H. K. Beegle, one of the most suc- 
cessful solicitors in the Pittsburg Ag- 
ency of the Equitable Life has been 
appointed City Supervisor, a position 
formerly held by the late T. F. Myler. 

The Eastern Underwriter has on sev- 
eral occasions called attention to the 
work of Mr. Beegle and his selection 
to this more responsible post is a recog- 
nition of the ability and persistency 
he has shown since /taking the rate 
book. 





Tate With Prudential. 


W. W. Tate formerly with the 
Equitable Life at Wheeling, W. Va., 
and one of the strong personal produ- 
cers of the Society, has joined the forces 
of the Prudential as manager at Cin- 
cinnati. 





Reject Equalization Plan. 


Following a discussion lasting for 12 
hours and extending into the “wee 
small hours of the morning” the su- 
preme conclave of the Order of Hep 
tasophs rejected the new equalization 
plan proposed by Supreme Archon Mor- 
ris G. Cohen as a meaas to increase the 
surplus fund of the o)Zanization. ’ 





Recent agency appointments for the 
personal accident department of the 
Aetna Indemnity Company, include 
those of W. C. Vought at Berwick, and 
C. F. Edmondson at Danville, Pa. 





H, E. Weymouth succeeds B. H. Can- 
non, resigned, as president, of the 


Western Fire, of Ogden, 


* SAVINGS BANK INSURANCE 


iS THE SCHEME A SUCCESS? 


Notwithstanding Co-operation By Man- 
ufacturers and Organizations Only 
$750,009 Secured First Year. 


A report has been issued showing the 
operations of the Savings Bank system 
of insurance in Massachusetts for the 
first year, the first department having 
been opened by the Whitman Savings 
Bank, June 22, 1908. 

The records show that nearly 2,006 
policies were issued for a total insur- 
ance of about $750,000. 

While the system is supposed to be 
conducted without the aid of agents, it 
is a fact that individuals and corpor- 
ations, actuated by philanthropic mo- 
tives, have paid a corps of agents to 
solicit and interest the public in the 
scheme. 

Banks and Agencies Established. 

As above stated, the Whitman Savingg 


Bank, situated about 20 miles from 
Boston, was the first to take up the 
venture. 


A few months after this the People’s 
Savings Bank of Brockton, of which 
former Governor William L. Douglas, 
one of the best known shoe manufac- 


turers of the United States, is presi- 
dent, opened its doors as a “savings 
and insurance” bank. 

By a provision of the law it is per- 
mitted that agencies of the insurance 
banks may be established at convenient 
centres for the purpose of writing pol- 
icies and coliecting premiums. In ac- 
eordance with this provision three sav- 
ings banks whose trustees did not see 
their way clear for one reason or an- 
other to raise the $25,000 guaranty fund 
necessary established agencies of either 
the Whitman or the Brockton banks. 
The shoe and leather interests, which 
have from the first been staunch sup- 
porters of the plan, were among the 
first to establish branch agencies of the 
banks at their factories. Among those 
which have become agents are the Com- 
monwealth Shoe & Leather Company, 
the W. L. Deuglas Factories and chain 
of stores, Chas. K. Fox & Co., American 
Hide & Leather Company, the Geo. B. 
Keith plants, Fall River Ship Building 
Company, the Boston Typothetae and a 
number of others. A little later applica- 
tions to become agencies began to come 
in from various sources. The Boston 
Central Labor Union established a cen- 
tre; the Civic Servicé House, the Den- 
nison House, People’s Institute, Weils 
Memorial, the South End House and a 
score of others, together with a number 








Now, 1908 
$178,494 ,797 
67 659,990 
4,170,029 


Then, 1880 

AT RISK on lives......$164,585,123 
ASSETS to protectsame 48,792,334 
SURPLUS (actual)..... 3,381 ,698 
On same reserve basis of 1880 our 
SURPLUS, Jan. 1, 1909 is nearly.. 


8,000,000 


Wrought Out Since 1880 
by Connecticut Mutual Life Ins. Co. 


I want a good soliciting agent on contract for New York City 
T. E. LANE, General Agent, 170 Broadway, N. Y. 


PTO $176,995 351 
142,618,509 


Meantime: Paid to Policy- 
| Received from them.. 








EXCESS 
returned (over prem's), $34,376,842 











Liberal Commission and 


Company. 


WAN TE D 
LOCAL AGENTS, NEW YORK, NEW JERSEY 


New York Standard Folicy, Non-Participating, Lowest Rates 
INTERCHANGEABLE PREMIUM, (exclusive feature,) 
Renewal 

What More Do You Want ? 


IF YOU ARE WHAT WE WANT, 
LIBLIC, Care EASTERN UNDERWRITER 


Contracts Direct with 


DROP A LINE TO 











desires to make a change. 


managerial responsibilities. 


PREFERABLY WITH LIFE INSURANCE CO. 

A gentleman now occupying an executive position with an Insurance Company 
Has had twenty years continuous service covering 
every branch of the business (including three years in England and France) em- 
bracing agency organization and quota production; medical and statistical 
analysis (with and without graphics); accounting systems; actuarial work, 
writing and editing insurance articles for competitive and general use, and 
Communications confidential. 


Address X 


Eastern Underwriter, 105 William St., New York City 











if desired. 


SUPERVISOR WANTED 


An Agency, in Massachusetts, of one of the largest Life Insurance Companies, desires a 
young man, who has had experience in soliciting, to act as a supervisor, whose duties 
shall be to employ and develop agents; salary and expenses paid, 


Apply to **X, P. Y.”? 
Care of The Eastern Underwriter, 105 William St., New York City 


also commission 











South Carolina or Birmingham, Ala. 





a life insurance field it is unexcelled. 
a competent General Agent. 


Address, stating qualifications, 





Birmingham, Ala. is rightly termed the ‘‘ Pittsburg of the South.’’ 


Also an agency covering South Carolina. 


OUTH’’ 
Care of THE EASTERN UNDERWRITER 


As 
We have a good opening there for 


105 William Street, New York City 








of the large department stores, joined 
forces to further the project. 

With such backing, coupled with the 
fact that many of the above concerns 
paid men to canvass their employes 
while all at least gave solicitors carte 
blanche in this respect, the fact that 
only three quarters of a million of in 
surance was secured during the year 
does not speak well for the future suc 
cess of the system. 





ROLAND O. LAMB, PRESIDENT. 





Chosen to Succeed Late Stephen H. 
Rhodes as President of John Han- 
cock Mutual Life. 


‘AAs was generally expected the board 
of directors of the John Hancock Mu- 
tual Life have selected Roland O. Lamb, 
formerly vicexpresident to succeed the 
late Stephen H. Rhodes as president of 
the company. 

Colonel Arnold Arand, second vice 
president hag been advanced to the first 
vice-presidency. Col, Arand is succeed- 
ed by Edwin B. Holmes formerly third 
vice-president, which position is now 
occupied by William O. Blaney, hereto 
fore fourth vice-president. 

Mr. Lamb, the new head of the John 
Kancock is in his 59th year, having been 
born at Beveriy, Mass., December 20, 
1850. He began his business career as 
bookkeeper for a manufacturing house, 
which position he continued for five 
years In January, 1872 he joined the 
forces of the John Hancock Mutual im 
a similar capacity, and was advanced to 
the post of chief clerk in March, 1889 
In May, 1894 he was elected secretary 
and a year later became a director and 
second vice-president. In February, 1899 
he was elected first vice-president. 

It will thus be 1 oted that the business 
career of Mr. Lamb has been almost en- 
tirely identified with that of the John 
Hancock Mutual and no man is better 
qualified to continue the course which 
has made it one of the most highly 
esteemed and successful institutions. 





Silas H. Cornwell, secretary of the 
Phoenix Mutual and Mrs. Cornwell asail- 
ed from N. Y. for the Mediterranean 
Tuesday on the Europa. They will 
make an extensive tour of Italy, Switz 
erland, Germany, France and England, 
being gone for three months. 





INTERESTING LIFE DECISION. 


(Continued from page 6.) 
construction of contracts of insurance 
that policies of insurance will be liberal- 
ly construed to uphold the contract, and 


conditions contained in them which 
ereate forfeitures will be construed 
most strongly against the insurer and 


will never be extended beyond the 
strict words of the policy. 

“A policy of life insurance is not a 
contract of assurance for a single year, 
with a privilege of renewal from year 
to year by paying the annual prem- 
iums. It is an entire contract of insur- 
ance for life, subject, when so stipu- 
lated, to discontinuance and forfeiture 
for non-payment of any installments of 
premium. Such installments of prem- 
ium are not intended as the consider- 
ation for the respective years in which 
they are paid, but each installment is 
in fact part consideration of the entire 
insurance for life. 

“A life insurance policy, when once 
it takes effect by payment of the firs! 
year’s: premium and delivery of th 
policy, does not terminate at the end 
of the year, but it is a contract for the 
life of the assured. If the policy con 
tains no provision for a forfeitur 
thereof by reason of a failure of the as- 
sured to pay subsequent premiums an 
nually, a failure to pay such premiums 
on the day ramed will not constitute a 
forfeiture of such policy. All that the 
company can demand in such case is 
the right to set off against the amoun! 
of indemnity it has bound itself to pay. 
the amount of the premiums remaining 
unpaid, with interest thereon.” 
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INDUSTRIAL INSURANCE: P 


By Dr. Lee K. Frankel 


it is not the purpose of this paper to 
esent the subject of Industrial insur- 


I 

4 e at any length from either the sta- 
\istieal- or from the controversial stand- 
point. I desire rather to present cer- 
tain phases of Industrial insurance 
which bear pertinently upon the social 


problems, which are in the province of 
this conference. 

After all has been said, Industrial in- 
surance may still be termed an experi- 
ment. Its beginnings in England date 
pack a little more than half a century. 
In the United States the experiment has 
been tried about thirty years. Its 
growth in that time has been phenom- 
enal. On January 1, 1909, the seven- 
teen companies writing this form of in- 
surance had twenty millions of policies 
in force, With insurance of over two bil- 
lion, six hundred million dollars. Un- 
dertaken originally by men who put 
their fortunes at stake to develop this 
idea, Industrial insurance to-day is 
practically synonymous with protection 
for the working classes. This form of 
saving and protection has been intro- 
duced into nearly every State in the 
Union and affects all classes of wage- 
earners, irrespective of occupation, na- 
tionality, or earning capacity. 

Generally speaking, it may be said 
that one-fifth of the entire population 
of the United States carries Industrial 
policies. Nor have the activities of In- 
dustrial insurance companies been con- 
fined to male adults. Women and 
children are insured equally with men. 
Fundamentally, Industrial insurance 
differs from Ordinary, Old Line Level 
Premium insurance, in that the amount 
of insurance is adjusted to a unit pre- 
mium, and that the premiums, instead 
of being payable annually, semi-annu- 
ally, quarterly or monthly, are payable 
weekly. It is this last fact which brings 
Industrial insurance into a close alli- 
ance with the work of social organiza- 
tions in general and is the particular 
point which I desire to develop in this 
paper. 

increase Benefits—Reduce Premiums. 

In the experiment which has been 
made in the United States during the 
past twenty-five years, Industrial insur- 
ance, by reason of its varied evolution, 
has been the constant subject, on the 
one side of praise and on the other side 
of criticism. In the last analysis it 
would probably be shown that the criti- 
cism has outweighed the praise. To a 
certain extent, this is inherent in the 
very nature of the undertaking. The 
experiment being a doubtful one, the 
originators and projectors of this form 
of insurance, to carry out the thought 
of giving protection to workmen which 
should be beyond the bounds of insecu- 
rity, and to be able to meet all contracts 
as they matured, were perforce requir- 
ed, owing to the lack of experience, to 
make premium payments sufficiently 
large so that policyholders could be 
guaranteed the protection provided for 
in the contract. With the knowledge 
which was gained from year to year, 
particularly along the line of determin- 
ing the mortality of the Industrial pop- 
ulation and with the more careful sys- 
tematization of the work, it has been 
found possible by Industrial insurance 
companies to gradually increase bene- 
fits and to reduce premium charges. 

This is no time to go into any lengthy 
discussion of this subject. The student 
who wishes more intimate acquaint- 
ance with this phase of the situation 
can readily become acquainted with the 
number of concessions which have been 
made by Industrial insurance companies 
in the past twenty-five years, not only 
in increasing benefits and in reducing 
premiums, but in the greater liberality 
of the contract itself. I need mention 





of the National 


“A paper read at the Meetin 
Correction at 


mference of Charities anc 
Ba ‘Talo, June 11, 1909. 


here only such pertinent facts as the 








modification otf the incontestability 
clause, the provision permitting change 
OL residence to certain sections of the} 
country which formerly were in the ex-| 
cluded zone, the granting of paid-up 
poucy values and surrender values) 
whicn formeriy were not allowed by In- 
dustrial companies, the granting of bo- | 
nuses not cailed tor in the policy con- | 
tract, and privileges of various kinds 
which, while apparently small so far as 
the individual is concerned, involved 
the payment of millions on the part of 
the company. 
Industrial insurance has been defined 
on the one hand as a scheme of saving 
and of insurance, whicn in its nature 1s | 
essentially vicious. Many good-mean- 
ing people have questioned whether the 
workman should be encouraged to in- 
vest his savings in this form of protec- 
tion. On the other hand, only recently 
a writer on the subject of Industrial in- 
surance, in trying to find an analogy for | 
this form of protection, opens his arti- 
cle with a quotation from the powerful 
play “The Servant in the House,” in} 
which one of the actors asks: “In| 
God’s name, who are you?” and the re- | 
sponse comes: “In God’s name, your 
brother.” After describing somewhat at 
length the history and development of 
Industrial insurance, the writer closes 
his article by again referring to the play 
and by giving the reply as voicing his 
opinion -of Industrial insurance: “A 
brother of the brotherhood of man, 
with faults and virtues, with strength 
and weakness, but withal a _ brother 
serving and wanting to serve.” I take 
it that the writer has condensed and 
crystallized in this phrase what the 
thoughtful man must conceive to be the 
function of the Industrial insurance 
company and of Industrial insurance in 
general. That it has its faults and 
shortcomings, no one can gainsay. Its 
weaknesses are most apparent to those 
who are engaged in its development. It 
ha& had in the course of its history its 
unwise, if not its wicked, representa- 
tives. For this reason, to use another 
simile, the chain has been as strong as 
its weakest link, and the opinion which 
has frequently been held of Industrial 
insurance has resulted from the miscon- 
duct and the mismanagement of a few 
faithless teachers, rather than from any 
inherent evil in the institution itself. 
(To be continued next week.) 





Metropolitan Leaders. 





The relative standing of the leading 
districts of the Metropolitan, in Indus- 
trial for the year to and including the 
week of May 31 together with the Sup- 
erintendents are as follows: 

Birmingham, Ala., A. C. Chesney; 
Chicago South, Ill, H. D. Wrigat; 
Cairo, Ill., Edwin Bond; Manhattan, N. 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 


Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~~ Of the People 
The COMPany By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 





in Increase of 











New Jersey Agency Appointments. 





The Metropolitan made the following 
agency appointments in New Jersey 
during the past week: At Camden, L. 
A. Dessen, E. J. Ford, J. A. Grover, 
Frank Moxey, A. S. Risley—New Bruns- 
wick, Edwin ‘Davidson, 
A. Kohlhepp—tTrenton, J. L. 
Lewis Larason, Albert Reed—Patterson, 
A. G. Moore, Fred S, O’Hara—Lambert- 
ville, Frederick Grubler—Jersey City, 
Geo. E. Harker—Perth Amboy, Samuel 
Klein—Passaic, Isidor Katz—Woodbury, 
W. S. Simpson—Burlington, La Roy C. 
van Rensselaer—Plainfield, C. 
Weeks. The American Assurance 
of Philadelphia has appointed J. 
Cramer its representative at 
City. 


Co, 





The Universal Life, Health & Acci- 
dent Co. of Pittsburg has been licensed 
by the Pennsylvania insurance depart- 


ment to do an industrial business, hav- 


ing a — of $25,000. The Universal 


J. W. Keller, G. 
Lanz, 


Jersey 


is organized under the act of 1903, 
which provided for a $25,000 paid-in 
capital, and permits insuring a life to 
the extent of $250. Frederick A. Raw- 
lins organizer and president has had 
many years of experience in writing 
industrial insurance, having been with 
the Metropolitan and more recently 
with the Imperial. 





The Paterson, N. J., district of tae 
John Hancock, in spite of the industrial 
depression of the city, has been making 
a most enviable record for new business 
since the first of January. Superin- 
tendent Conway now has 17 agents and 
up to the present they have made an 
average weekly increase of over 26 
cents per man. This office has already 
written upwards of $100,000 in ordinary 
with the future outlook exceedingly 
bright. Agent Anthony Cawley is 
making a strong showing in industrial 
and has built up one of the largest 
debits in Paterson. Agent D. H. Kel- 
ley is the big ordinary producer. He 
has written so far this year $30,000. 








IN DUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for afew additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Y., Samuel Blum; Englewood, IIl., W. 
F. Monahan; Topeka, Kan., L. L. 
Adams; Washington, D. C., Robert | 
Cook; Detroit, Mich, O. S. Boda; | 


Chicago North, IHl., 


The leaders, average per man, are: 


Birmingham, Ala., A. C. Chesney; Jack- | 
A. R. Blue; Plattsburg, | 


sonville, Fla., 
N. Y., Pailippe Payette; Calgary, Can., 
J. B. Pascoe; i me, Ree Tes 
Adams; Falls City, . Oliver Brown; 
Sherbrooke, Can., Dine Leveque; Rock- 


ford, Ill., J. V. Smith: Regina, Can., 
C. C. Withey; Grand Rapids, Mich., 
H. W. Becker. 

The leading assistants are: L. O. 


Lowe, Birmingham; Louis Maddalena, 
Manhattan; E. L. Renfro, Chatta- 
nooga; P. Cc. Curran, Jacksonville; H. 
F. Jarrett, Cairo; G. M. Schwensen, 
Topeka; Harry McCallum, Falls City, 
Ky.; Max Spiegel, Dearborn, Ill; A. 
H. Pearce, Washington; J. A Black- | 
man, Oakland, III. 


P. J. Kraus; Provi- | 
dence, R.1., T. J. Goodman. | 





Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I 


beral Industrial Policy 








T. Wm. Pemberton, Ist Vice-Pres. 


J. G. Walker, President 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE 


OF VIRGINIA 


COMPANY SE vikeinis 





HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31, 1908.. 


Insurance in Force, Dec. ‘31, 1908. 
Payments to Policy Holders since Organization... 


$ 4,444,711.62 
63,309,202.00 
8,926,182.91 
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This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


THE WOLFE SUIT. 





The decision of Justice Greenbaum in 
the case of S. Herbert Wolfe against the 
Washington Life, in which the demur- 
rer of the company was overruled will 
bring the point at issue, namely, the 
right of a company to reinsure without 
the consent of its policyholders, before 
the court for adjudication. 

Mr. Wolfe states that he has no desire 
to embarrass the company in the mai- 
ter, and to this end refrained from giv- 
ing out the fact that such a suit had 
been filed, but that there is no need for 
an attempt to secure 
what one considers his rights. 

Without attempting to pass upon the 
merits of this particular and 
speaking from a knowledge of the men 
into hands the affairs of the 
Washington Life were placed by reason 


apologizing for 


case, 


whose 


reinsurance, we believe that the 
were 


of the 
best 
conserved in 


policyholders 
merger and that Mr. 
Wolfe, in with would 
have no reason when looking back over 
a period years to complain of the 
treatment The management 
of the Pittsburgh Life & Trust has been 
such as to regard highly the rights of 


interests of 
the 

common others, 
of 


accorded. 


policyholders. Having purchased prac- 


tically all of the stock of the Washing- 


ton Life, and inasmuch as the latter 
company was not making gains from 
the point of production and insurance 
in force, it was deemed advisable to 
merge the two companies as a means 


of reducing expenses. This was the sole 
the 


Hotchkiss of 


transaction. Su- 
perintendent the New 
York Insurance Department has stated 
as a result of an examination that not 


motive prompting 


one dollar of profit accrued to any one 
in the transaction. 


The examination also revealed instan- 


ces where the new management modi- 
fied customs greatly to the benefit of 
policyholders, but in order to accom- 


J 
plish a maximum amount of good, the 
confidence of policyholders must be re- 


tained 

No matter what may be the outcome 
of Mr. Wolfe’s suit, it will have a tend- 
ency to prolong an unpleasant situation, 


THE EASTERN UNDERWRITER. __ 


and also to unsettle the confidence of 
other policyholders. 





RESERVE IS TAXABLE, 





A misleading article to the effect that 
under a recent decision of the New 
Jersey Court of Errors and Appeals re- 
insurance reserves of fire insurance 
companies are not subject to taxation 
in that State, appeared in the United 
States Review of last week. As a mat- 
ter of fact the decision was just the re- 
verse, the court holding reinsurance re- 
serves are not an indebtedness within 
the strict meaning of the term, and 
therefore companies should pay an an- 
nual tax on same. 

The purport of the decision appears 
elsewhere in this issue. 





SATISFIED POLICYHOLDERS. 





During the past week we enjoyed a 
visit from an out-of-town man who Car- 
ries quite a large volume of life insur- 
ance and he spoke in such high terms 
of the relationship he had experienced 
with companies over a long period of 
years that we asked the names of the 
companies in which his insurance was 
neld. He named quite a number, but 
in four companies—Mutual, Benefit, 
Prudential, Penn .iutual and Massachu- 
setts Mutual—he carried about $100,000. 
Starting with $10,000 he said he had 
gradually increased the amount as the 
value of the protection and the cordial 
and fair treatment, had become im- 
pressed upon him, and though a man 
of considerable means he deems his life 
insurance as an unexcelled asset. 

A satisfied body of policyholders is a 
most desirable asset for a company; a 
satisfied policyholder is an asset for the 
business as a whole. Consequently 
solicitors should exercise great care to 
avoid either ty word or act, anything 
likely to disturb the confidence which 
the assured should possess. 





NEW INSTITUTIONS. 





Speaking to a representative of The 
Eastern Underwriter a few days ago, 
the vice-president of a Southern life 
insurance company called attention to 
a common expression as to a “multi: 
plicity of new companies, organized 
and organizing, in the South,” whereas 
his observation had led him to believe 
that the idea for something new was 
not peculiar to that section. The West 
East, he are contributing 
their share of new institutions, one of 
the most prolific States being Pennsyl- 
vania. 


and said, 





NOT UP TO EXPECTATIONS. 





An to how the system 
of fire insurance rating is working in 
Kansas is afforded in an item appear- 
ing in the Nashville American, as fol- 


lows: 


idea as new 


Business men from all parts of 
Kansas are flocking into Topeka with 
their protests against interfering 
with the fire insurance rating busi- 
ness in that State. The last Kansas 
Legislature created a rating bureau, 
which is to have charge of the fire 
insurance rates all over the State. 
The work of the bureau has been be- 
gun by disinterested parties and the 
business men are seeing how the 
game works. In every town and 
county of the State the insurance 
rates have been disturbed, many 
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DIGEST OF INSURANCE CASES. 





Rough Notes Issuing A Subscription 
Edition With Comprehensive Index 
—A Notable Work. 





A most important work of reference 
has just been published for those en- 
gaged in that part of the insurance 
business which involves settlements of 
any kind, or any phase, of the legal 
question. It is a general index to the 
first 20 volumes of the “Digest of In- 
surance Cases.” 

Concurrently with the publishing of 
this General Index there has been put 
upon the market a Subscription Edition 
of the Digest. The new edition ap- 
pears in six, regular size, law books 
bound in art buckram with fold titles. 

The value of the work readily be- 
comes apparent when one realizes 
that it contains a full abstract of every 
insurance decision that has been ren- 
dered by each and every one of the 
Courts of Last Resort in this country 
during the 20 years following 1887. Not 
only does the set include the court- 
made insurance law of the United 
States, but also the leading insurance 
cases in all other English speaking 
countries. The work is written in a 
style that is perfectly clear to the lay- 
man and where the insurance decision 
has been the result of peculiar condi- 
tions the circumstances are given with 
the decision so that one is enabled to 
give proper weight to each point. 

The great volume of insurance busi- 
ness that is done in this country looms 
big in the number of cases which has 
been fought through the lower courts 
and adjudicated by the highest tribun- 
als during the years covered by this set 
of books. 

The vast majority of insurance ques- 
tions and adjustments are settled be- 
tween the company and the beneficiary 
without the intervention of an outsider, 


“of the ones that are contended over, 


but a very small percentage are ever 
appealed from the trial court, yet this 
very, very small percentage that re- 
mains is represented by as many as 
12,000 cases that have been passed upon 
by the Courts of the Last Resort in 20 
years. . 

Realizing the value of a proper in- 
dex the publishers have issued a Gen- 
eral Index, which with the Table of 
Cases makes a volume of 1,500 pages, 
minutely subdivided uader 450 general 
heads, 1,000 cross references and 2,700 
minor sub-classifications. 

The work will be kept up-to-date 
through the publication of an annua: 
indexed volume. 

Guilford A. Deitch is tae author and 
the Rough Notes Company of Indian- 
apolis are the publishers. 





DISAPPEAR FROM CITY. 





Principals in Fire Insurance Case Re- 
ferred to District Attorney 
Lost to View. 





Plaintiff in the case against several 
fire insurance companies failing to ap- 
pear, Justice Finelite, of the City Court 
of New York, recently dismissed the 
action brought by George M. Rosin and 
Joseph Polard, Japanese art goods deal- 
ers, with costs to the defendant corpo- 
rations. 

The history of the case is thus inter- 
estingly recited. 

“According to the confession of Geo. 
M. Rosin, referred to in our report of 
October 28, 1907, and now in our files 
in the form of an affidavit, his partner, 
Joseph Polard, must have arranged for 
the actual burning of this place, though 
not without sufficient notice to Rosin, 





cases raised and in some lowered, 
causing no end of annoyance. The 
business men want the State to let 
the rates alone and let the compan- 
ies work out their own salvation, 
claiming that competition and the 
nature of each case will settle the 
rate problem. 


and the previous removal out of danger 
o. considerable quantities of stock by 
both partners. ‘The insurance was less 
than ten days old, all of it still on 
binders but one policy issued the day 
before the fire. The only window look- 
ing out of the rear room where fire 
started was shut and barricaded the 
evening before to prevent light being 
seen outside. The stock was nearly 
valueless, and the newly started busi 
ness had died stillborn. Adjuster N. F. 
Potter, who represented this committee 
in the adjustment, had from the first 
no doubt of the character of the loss, 
and after conferring with the Secretary 
procured an architect’s survey and some 
photographs of the burned premises, 
also an expert examination of the saved 
stock. Some $2,600 worth of stock was 
inventoried as saved, at prices too high 
for real values, and the damage on this 
was perhaps 25 per cent. But the claim 
that $4,000 worth had been wholly burn 
ed up in the rear room was abundantly 
disproved by a search of the debris and 
an inventory of all fragments found by 
the Underwriters’ Salvage Co. By this 
time Public Adjuster Le Bowski, not 
liking his job, and finding nothing doing 
in compromise offers, withdrew and left 
Messrs. Stern, Singer & Barr, attorneys 
for some creditors, in charge. They em- 
ployed Louis Celler to prepare proofs 
of loss referred to above. An examina- 
tion under oath was begun by Attorney 
Levy, and special attention paid to bills 
submitted from the Agents’ Supply 
Company, a concern owned by Polard. 
When Rosin finally broke down, he stat- 
ed that these bills, as well as the in- 
ventory on which the book ‘statement 
was based, were false. 

“Rosin’s affidavit and the other evi- 
dence were turned over to the District 
Attorney’s -office for its attention, as 
long ago as October, 1907; but, as has 
happened in other cases, that office 
was too busy to do anything, unless the 
complainants were in a position, through 
counsel and dstectives, to do all the 
work themselves. As we had by that 
time prepared for the insurance com- 
panies a good defense to the civil suits. 
and already incurred a heavy expense 
account in doing so, we did not feel 
justified in undertaking for them an ad 
ditional burden of cost and labor that 
seemed to us properly to belong to the 
public authorities. The result is the 
abandonment of the suits, and—so far— 
the escape of the criminals.” 





RECOMMENDS MERGER. 





Receiver of Central Life Securities Sug- 
gests Plan for Handling Badly 
Tangled Situation. 





Chicago, June 22. (Special Corres- 
pondence.)—A man who is in close 
touch with the Rhodes’ in Chicago be- 
lieves that the trio of brothers is to 
come prominently to the fore in their 
Consolidated Life Securities Company. 
The receiver of the Central Life Secu- 
rities Company advocates the merging 
of the Republic Life with it and liqui- 
dating the two. He puts the total ex- 
pense at $40,000, and declares if this ac- 
tion be taken at once the stockholders 
will receive 15 cents on the dollar of 
par value of stock. Some of the stock 
was sold at $200 a share. If the litiga- 
tion and fight continue, the receiver 
frankly states the stockholders will re- 
ceive little or nothing. 

Taking advantage of this situation 
the Rhodes’, it is said, will buy in Cen- 
tral Life Securities stock at 15 cents 
with the money they have salted down, 
and start anew with the Consolidated. 
It is figured that the Rhodes’ can force 
the payment of a big part of the Central 
Life Securities Co. notes. 

The so-called Cincinnati contingen| 
wants the Rhodes’ to give up all their 
holdings so that the Central Life can 
be closed out, its notes be collected foi 
payment and all turned over to the Re- 
public Life so that it can be made a 
guving concern. The Rhodes’ are rot 
given to sacrificing any of their posses- 
sions for the benefit of their victims. 
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NEW JERSEY TAX DECISION. 





Opinion Hoiding Fire Insurance Re- 
serves for Taxation—Other State 
Stock Holdings Exempt. 





Considerable interest ig manifest in 
the decision of the New Jersey Court 
of Errors and Appeals in the tax case 
of the City of Trenton against the 
Standard Fire Insurance Company of 
hat city. 

The opinion which holds that reserves 
of fire insurance companies is not an 
indebtedness within the meaning of the 
tax laws, and consequently cannot be 
deducted from the company’s assets in 
fixing the amount taxable, is not new, 
but it is a departure from the custom 
heretofore in vogue in that State. 

The second point, namely that. per- 
taining to the tax on capital stock of 
corporations of other States held by 
itizens of New Jersey offers a more 
complicated situation. The court holds 
hat such stock is not taxable in 
New Jersey when taxes have been 
ictually assessed and paid on cor- 
poration’s property in its own State 
vithin twelve months. Under this 
lecision, the stock of foreign cor- 
porations held by New Jersey people 
will no longer be taxable in that State. 
This is at variance with which has al- 
ways been understood to be the law un- 
til this particular case was brought into 
court, and will mean a loss of a large 
amount of ratables in probably every 
district in the State, but particularly so 
in the larger cities. 

The syllabus of the opinion follows: 

The tax act of 1903 exempts from 
taxation stock of the corporations 
of other States held by citizens of 
this State when taxes have been 
actually assessed and paid on the 
corporation’s property in its own 
State within twelve months. 

The re-insurance reserve of fire 
insurance companies required by 
the department of banking to be 
set apart and maintained by such 
companies is not as such exempt 
from taxation under the tax act of 
1903. The liabilities on policies is- 
sued and outstanding being merely 
contingent, should not be deducted 
from the gross assets to ascertain 
the capital and accumulated sur- 
plus. 

The Trenton assesors found that the 
total assets of the Standard Fire were 
$653,750.81, from which they deducted 
$408,283 for land and building on West 
State street assessed in the local as- 
sessment as real estate; market value 
of stock separately assessed; market 
value of bonds exempt from taxation 
and mortgages held on real estate in 
Mercer county now taxable, leaving a 
valuation for the purpose of taxation 
of $245,477.81. 

The Mercer County Board of Taxation 
sustained the assessment, the State 
Board of Equalization of Taxes set aside 
the assesment holding that.the reinsur- 
ance reserve should be treated as a lia- 
bility and not as a part of the accumu- 
‘ated surplus of the company. Trenton 
then certioraried this finding to the 
Supreme Court and that body reversed 
the judgment of the Board of Equaliza- 
tion of Taxes, reducing the personal 
property, other than bank stock, from 
45,477.81 to $61,556.81. This judgment 
— highest court in the State now af- 
irms. 





SUCCEEDS TRUEMAN E. EUSTICE. 





A. D. Andrus of Chicago Appointed 
Western General Agent of the 
Georgia Home of Columbus. 





On July 1st S. D. Andrus of Chicago 
vill become Western general agent of 
the Georgia Home, of Columbus. Pres- 
ijent Rhodes Brown having personally 
made the appointment during a visit to 
New York City. 

Mr. Andrus who is widely known to 





fire underwriters in the Middle West, 
is now special agent tor the Commoa- 
wealth of New York, prior to which for 
a number of years he was with the 
Western branch of the Provideace 
Washington. It was generally expecced 
that Mr. Andrus would be given ine 
management of the latter Company's 
Western department upon the death of 
hie chief W. L. King, and considerable 
epeculation was indulged in at the time 
as to why he was passed over, ard 
“sid” Collins chosen for the office. A 
held man who claims to have the “‘in- 
side” offers the following: 

Some years back when Andrus was 
the Minnesota special agent for ihe 
Prov.-Wash., he advised that the Com- 
pany’s line upon a large grain elevator 
in the State be cancelled and the risk 
inarked “K. O.” This was done, a clerk 
advising a number of companies asso- 
ciated with the “Prov.-Wash” in a lilite 
pool for handling this class of busine.:s, 
of the action taken. The latter prompt- 
ly followed suit; this concerted move so 
jarred the agent controlling the line 
that he sent a strong protest to Provi- 
aence, the result of which was that the 
Prov.-Wash. authorized a renewal of 
the recently cancelled line. When the 
risk burned, as it did within thirty days, 
ihe Providence Company was found to 
be the only one in the select group hav- 
ing a line on the destroyed property. 
The responsible officials were properly 
“joshed” for the predicament they had 
placed themselves in, and, Mr. Andrus 
heing the innocent cause of ‘their 2m- 
barrassment was not on the programme 
for bouquets when the time came tor 
their distribution. 

An able underwriter and a true gen- 
tleman, Mr. Andrus has a host of 
friends who will shake hands heartily 
with him on his present appointment. 





CONTINUING WYATT’S WORK. 





Special Agent F. M. Smalley to Cover 
New York State for the 
Glens Falls. 





For a time at least tae field work of 
the Glens Falls in New York Staie so 
long and ably directed by the later 
George W. Wyatt, will be performed by 
F,. M. Smalley of Syracuse. Mr. Smalley 
has been a special agent for the Com- 
pany during the past two years, in 
which time he has been working chiefly 
in Mr. Wyatt's field and under that 
gentleman’s competent direction, so 
he is quite familiar with the affairs of 
the territory. 

In advising the local agents of the 
Glens Falls of Mr. Wyatt’s death. 
Secretary E. W. West, of the company, 
paid this high tribute to the worth of 
the deceased: 

“His was, indeed, a strong and at- 
tractive personality. His forceful char- 
acter, gentleness of spirit and kindli- 
ness of nature; his strict integrity, 
high sense of honor and manliness of 
purpose, were so manifest in his busi- 
ness and social life as to command 
respect and influence and make strong 
friends of those who knew him. He 
was loyal and devoted to his friends 
and to matters committed to his charge, 
and we cheerfully bear witness to ais 
fidelity to the honor and interests of 
this company and to the value of his 
service so constantly rendered for 
more than a quarter of a century. 

“We are deeply conscious, also, of 
our personal loss of a highly esteemec 
friend and associate, and are sharing 
with his family and multitude of friends 
in the sorrow of this bereavement.” 





Fire Damages Plant at Phelps, N. Y., 





Damage estimated at $75,000 was 
done the plant of the Crown Drill works 
of Phelps, N. Y., by fire on Friday last. 
The property was used to manufacture 
grain drills, and was stored with prod- 
uct. 
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LATE COL. KELLOGG’S SUCCESSOR 





A. K. Simpson for Many Years His As- 
sistant Deemed Logical Manager for 
Fireman’s Fund. 





Though nothing definite has been 
given out as to a successor to the 
Col. C. W. Kellogg, as manager of t 
Eastern Department of the 
Fund, it is generally assumed that A. K. 
Simpson, who for the past twenty-two 
years has been the highly capable 


Fireman's 


as- 


sistant manager under the late Col, Kel- 
logg, performing during that period 
practically al] the duties in connecticn 


with the post, will succeed to the offic: 
vacated by his late chief. 

Mr. Simpson, whose qualifications for 
a future underwriter were discovered b) 
Walter Morris, the well known Pitts 
burg agent, was born in August, 
his father being a successful hardware 
merchant at New Castle, Pa When 


“Ken” as he was known among his boy 
friends, was 13 years old, his father died, 


tue widow being left with four children 





1856. 


first class underwriter, a reputation and 
position he has gained by hard work 
nd 1 b ecial favor. 





iMPROVEMENTS AT ROCHESTER. 





Extension of Water Pipe Lines on Large 
Scale Planned and Money for Work 









Available. 

Plans have been made, and the money 
available, for fifteen miles of water 
ipe extensions, enlargements and re 
ewals in the streets of Rochester this. 
season. This is the largest amount of 
work of this kind ever undertaken in 
the « for one season > work al- 
i n ordered, much of it being already 
rdy begun and a of the 
ind necessa supplies have 


NOT LAW VIOLATORS. 
Cieveland, Representatives of Royal and 
Home, Willing to Act in Harmony 
With Associates. 
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States between New England and Chi- 
cago. 


Desiring to enter a larger field in 1887 


he joined forces with Col. Kellogg,where 


he has rendered conspicuous service 
since that time. Mr. Simpson is one of 
the brainy men of the business, and a 


The Girard Fire, of Philadelphia, has 
apponted Harry B. Doten, its special 
agent for Illinois and Ohio. Mr. Doten 
was recently in the Illinois field for 
the German of Indianapolis. 








TEXT OF FAMOUS DECISION. 





(Continued from page 1.) 
panies be enjoined from continuing to 
act under such agreement. 

“The contract in question which was 
annexed to the bill and occupies twenty- 
two closely printed pages constitutes 
the subscribing companies members of 
‘The Newark Fire Insurance Exchange’ 
and covers apparently every detail nec- 
essary to vest in such Exchange the 
fixing of the premium rates to be charg- 
ed for insurance by the constituent com- 
panies and to render it as far as possi- 
ble impracticable to obtain fire insur- 
ance within the area covered by the ex- 
change otherwise than from its con- 
stituent companies and upon the rates 
fixed by it. The area thus covered in- 
cludes the City of Newark and certain 
outlying and adjacent districts in Essex 
and Hudson Counties. The salient fea- 
tures of this contract pertinent to this 
appeal are (1) that the premium rates 
to be charged by the constituent com- 
panies shall be fixed by a central] asso- 
ciation through an executive committee 
of five of its members, such central as- 
sociation being composed of a single 
representative of each constituent com- 
pany and such executive committee in- 
cluding uniformly one member repre- 
senting all of the domestic companies; 
(2) that no member of the Exchange 
shall write policies at any other rate 
than that fixed by the Exchange; (3) 
that the only brokers to whom members 
of the Exchange shall pay brokerage for 
business obtained through them shall be 
those holding a broker’s certificate from 
the Exchange in order to obtain which 
such broker must pledge himself not to 
place any insurance with any insurance 
company that is not a member of the 
Exchange, unless, after giving prefer- 
ence to the members of the Exchange, 
sufficient insurance cannot be obtained, 
Upon receipt of a broker’s certificate 
the broker must agree in writing to ob- 
serve the rules of the Exchange that 
forbid rebating and ‘To act only as the 
agent of the assured in placing con- 
tracts for insurance.’ 

Demands Free Competition. 

“The Information charged that this 
contract rendered it practically impossi- 
ble to obtain fire insurance within the 
covered territory save from the compa- 
nies that had subscribed to such con- 
tract and at the premium rates fixed in 
accordance with its terms and that the 
rates so fixed are sixty per cent. higher 
than the rates that prevailed in the 
same territory prior to the making o1 
this contract and that now prevail in 
the immediately adjacent territory not 
covered by the contract. The relief 
prayed by the Information was that the 
defendants be enjoined from continu- 
ing or doing any act under said contract 
that tended to fix the rates to be charg- 
ed for fire insurance or to prescribe the 
persons through whom insurance may 
be placed or the mode of payment there- 
for. 

“A mass of testimony substantiating 
on the one hand the averments of the 
information and justifying on the other 
hand the propriety of the rates fixed 
and the methods employed by the Ex- 
change was taken and the case thus 
made brought to final hearing before 
the Vice-Chancellor who advised that 
the Information be dismissed not be- 
cause its charges and averments haa 
not been provén but because, assuming 
that they had been proven, the contract 
in question, while one that a court of 
equity would not aid a party to such 
contract in enforcing against another 
party to it, was not one that a court 
of equity at the instance of the State 
would restrain the defendants from en- 
tering into or continuing to the public 
injury. Precisely what was decided is 
thus abstracted in the head-notes to the 
Vice-Chancellor’s opinion: 1. ‘The Com- 
inon Law does not treat agreements 
in restraint of trade as being illegal in 
the ordinary sense of the word but 
merely as being unenforceable.’ 2. ‘In 


the absence of a statute authorizing it, 
the Attorney-General may not maintain 
a suit to enjoin insurers against carry- 
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ing out an agreement regulating rates, | 
though against public policy, as in re | 
straint of trade, and the fact that the | 
insurers are corporations makes no dif- | 
ference.’ } 
“Upon the ground thus stated the In- | 
formation of the Attorney-General was 
dismissed and from the decree to that} 
effect this appeal was taken and argued | 
after which a reargument was ordered 
and had covering certain further mat- 
ters upon which the Court desired to | 
hear the views of counsel.” 
Opinion of Court. | 
The court differed with Vice-Chancel-| 
lor Stevens in maintaining that the in-| 
surance companies were not acting 1n-| 
juriously to public interests and after! 
citing a number of important decisions | 
averred: 
“The rule illustrated by all of ‘these | 
cases and the one that we should adopt, | 
if we have not already done so, is that) 
if a corporation, engaged in a business) 
that is affected with a public interest, 
contracts to enter upon a line of con-| 
duct in respect to such business that| 
tends to affect such public interest in-| 
juriously and is contrary to public pol-| 
icy, such contract is ultra vires| 
such corporation and may be restrain- | 
ed in equity at the suit of the Attorney-| 
General without regard to whether or 
not actual injury has resulted to the 
public. The expression ‘corporation af- 
fected with the public interest’ is to be 
preferred to the term ‘quasi-public cor- 
poration’ as tending, in some measure 
at least, to characterize the class of 


corporations indicated, whereas’ the 
term ‘quasi-public’ is characterized 
only by its unmeaning vagueness. In| 


the discussion and still more in the ap-|} 
plication of this rule it will of course be 
necessary to amplify the expression ‘af- 
fected with a public interest’ to the ex- 
tent of stating just what is meant by 
inat term and also to discriminate be- 
tween acts that are ultra vires a corpor- 
ation and those that are merely illegal, 
and also to make clear what ‘tends’ to 
public injury, for it is upon the concur- 
rence of these three factors that the 
upplicability of the rule in question 4de- 
pends. 

“Upon this branch of the present in- 
quiry therefore the pertinent questions 
are: 

“TIT, Are the defendants engaged in a 
business affected with-a public interest?) 

“II. Is the contract into which they 
have entered one that is ultra vires sack 
corporations? and 

“III, Does such contract tend to affect 
such public interest injuriously? 

“The first question and that upon the | 
answer to which this branch of the case 
virtually turns is whether or not the 
business of fire insurance as carried on 
in this State is a business affected wich 
a public interest within the meaning of 
the rule enunciated in Attorney-General 
vs. Central Railroad Company. The 
answer to this question does not de- 
pend, as counsel for the respondents} 
argue, upon whether the defendants 
were expressly created as public agents 
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Insurance on Special Hazards 
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Cc. R. CHADWICK & CO. 


203-04-05 Lyric Theatre Bldg, Cincinnati, O. 
Long Distance Telephone Canal 460 
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McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
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or whether the State has expressly 
vharged them with the performance of 
, publie duty or has to that end clothed 
‘hem with monopolistic privileges or 
ranted to them its rights of eminent 
domain or required that they insure the 
property of all citizens alike. These are 
indicia by which the existence of ‘a 
public interest’ may be readily discern- 
cd but so far from ‘the public interest’ 
arising out of these incidents the fund- 
amental fact is that they arise out of 
uch public interest. In natural course 
ihe public interest first arose and after- 
wards and because of such interest ell 
of these incidents were added unto it. 
{In their inception all public callings 
vere private ones whose history has 
consisted in the evolution of a public 
character and of the incidents that they 
now possess. ‘First the blade, then the 
ear, after that the full corn in the ear.” 
Subject to Public Control. 

Discussing the contention that a court 
“cannot restrain corporations from ultra 
vires acts injurious to the public be- 
cause such corporations have not been 
given the right of eminent domain or 
because they have not been compelled 
to insure all of the property of all of the 
people,” Justice Garrison, held it to be 
a “shallow argument and after citing a 
number of decisions maintaining the 
right of the States to exercise supervis- 
ion over quasi-public businesses, and 
held that ; 

“Of this there can be no more apt an 
example than the business of fire in- 
surance as carried on by these defen4- 
ants under modern conditions and un- 
der the laws of this State. If such busi- 
ness were still in the hands of individ- 
ual underwriters unaffected by State 
regulation and confined to the writing 
of policies on the dwellings of prudent 
householders and on the stores of care- 
ful merchants, a great deal might be 
said in favor of the view that no public 
interest had attached to the making of 
these private contracts. We cannot 
however close our eyes to the fact that 
by the enormous extension of this busi- 
ness, by its concentration in the hands 
of immense corporations, by State reg- 
ulations that amount to privileges and 
by its practically universal employment 
us a collateral security for debts the 
business has become one in which the 
interest of the public is directly in- 
volved, certainly as much so as it is in 
the warehousing of grain. The collateral 
security of mortgage debts would alone 
suffice to attach a public interest to the 
business in question since it vitally con- 
cerns credit as a factor in modern busi- 
1ess,” 

" m * 7 il * 

“The conclusion we reach from these 
considerations is that the business of 
the defendants is in point of fact one 
that directly anects the interests of the 
publie and that such public interest has 
been recognized as a subsisting one by 
the legislature of this State and that 
in point of law, the business of the de- 
fendants is affected with a public in- 
terest.” 

Making of Rates. 

“Holding that one of the ‘most import- 
ant and responsible duties that revolv- 
ed upon the managers of these compa- 
nies was the fixing of rates to be charg- 
ed the citizens therefor,” the court de- 
clared that a contract by which the di- 
rectors of such corporations in conclu- 
sive form abdicate their duty of 
management in this respect and turn it 
over to an alien body is in direct vio- 
lation of the words and meaning of the 
statute and is as typical an instance of 
in ultra vires act as can well be imag- 
ined. To do so in a given instance 
would be an illegal act but the act of 
binding the corporation by contract to 
a settled policy of iuwegal acts is beyond 
the power of the corporation, i. e., is 
ultra vires. That this is no academic 
criticism appears clearly from the fact 
that the Central Association erected by 
the contract by which, through a sub- 
committee of five, rates are fixed, con- 
sists of but one representative of each 
constituemt company. Hence in a body 
of one hundred and twenty-one the New 





Jersey companies have but eight votes 
and in the sub-committee they have but 
one vote to four cast by foreign cor- 
porations. It is inevitable therefore 
that the influences affecting such for- 
eign corporations, the losses they may 
have sustained, the expenses they have 
incurred, the salaries they design to 
pay, the dividends they desire to declare 
will all be reflected and asserted in the 
fixing of the rates to be charged for in- 
surance to the citizens of this State. 
‘hese rates and these only the New Jer- 
sey companies by the contract in ques- 
tion bind themselves to charge, although 
such rates may be greatly in excess of 
anything required or justified by local 
conditions or by the ‘business of such 
domestic companies if managed by their 
own directors. Pro tanto this amounts 
to a merger of corporate management 
accomplished by means other than those 
sanctioned by law. It also places it out 
of the power of the domestic companies 
to manage an important feature of their 
business with respect to the public in- 
terest with which it is affected. While 
these considerations apply directly to 
the New Jersey companies only they ap- 
ply indirectly to the foreign companies 
also who have used their privilege to 
do business in this State to render feasi- 
1.0 a contract scneme that is ultra vires 
the New Jersey companies. Foreign 
corporations are permitted to do busi- 
ness in States other than that of their 
incorporation by comity not of right. It 
is fundamental that such  cornor- 
ations have no other or greater 
powers than do corporations organized 
ander the laws of such State. It would 
be therefore a total subversion of law 
and reason to hold that a foreign cor- 
poration had in this State the power to 
make with corporations of this State a 
contract affecting a matter of public in- 
terest that such corporations of this 
State had not themselves the power to 
make, Comity does not extend to a per- 
mission to combine with domestic cor- 
porations in a way that tends to public 
injury. A court of equity would be 
short-sighted indeed that did not see 
this and short-armed if it could not 
reach out to prevent it. We have there- 
fore no hesitation in concluding that the 
ultra vires quality of the corporate con- 
tract by which The Newark Fire Insur- 
ance Exchange was brought into exist- 
ence is attributable to all of the cor- 
porations that subscribed to such con- 
tract, the foreign as well as_ the 
domestic. 

“It is said that a court of equity will 
not take notice of the ultra vires nature 
of the contract into which these de- 
fendants have entered for the reason 
that such contract being in restraint of 
trade is one that they cannot be forced 
to observe and this had conclusive 
weight with tne court below; for pres- 
ent purposes the plenary answer is that 
the test of ultra vires is the power of 
a corporation to make a contract, not 
its power to break it. 

Did Public Interests Suffer? 

“2. Under the second branch of the 
case we shall assume that the business 
of the defendants is not, in the general 
sense, affected with a public interest 
and that the Attorney-General must 
show that actual public injury hag re- 
sulted from an unlawful combination in 
restrainst of trade and is therefore ultra 
vires the contracting companies. 

“As this was the point of view from 
which the learned Vice-Chancellor re- 
sarded the case in advising that the in- 
formation be dismissed it is necessary 
at this stage to determine whether the 
reasoning that led the court below to 
apply to the Attorney-General, seeking 
to avoid a contract repugnant to public 
policy, the same rule that obtains in 
that court when a party to such con- 
tract is seeking to enforce it, is sound. 

“Upon this point the.court below laid 
down two propositions: First, that the 
Attorney-General could not maintain a 
suit to enjoin parties to an agreement 
regulating rates though against public 
policy as in restrainst of trade, and sec- 
ond that the fact that the parties to such 





difference. | 

“As to the first of these propositions | 
tt is perhaps only necessary that we 
should withhold our assent; but as to 
the second we must record our express 
dissent, 

“Before leaving the first of these! 
propositions, however, we should say 
that the fault we find with the Vice-| 
Chancellor’s conclusion is not in the 
soundness of the rule of mere unenfor- 
ceability as applied to the class of cases 
in which it properly obtains, but in the 
cxtension of such rule to a subject not 
properly or at all within its purview, 
viz., the right of the State to preventive 
1clief in aid of public policy. There is 
something startling not to say appalling 
in the proposition that the State is to be 
inet in its courts with a denial of its 
right to relief upon the ground that the 
rule of non-intervention that is applied 
to the violators of such public policy 
must also be applied to the public that 
is injured by such violation. 

“The rule in question is itself an ap- 
plication of the maxim ‘in pari delicto, 
&c,’ and hence is in strict analogy with 
the judicial policy by force of which 
courts decline to aid in the distribution 
of plundered policy, but it is quite illog- 
ical to say to the man who has been 
despoiled, ‘Because we refused our aid 
to those who despoiled you therefore 
we must decline to aid you.’ Yet this 
or something very like it is what we 
are asked to say. 

- a + s 
Powers of State Corporations. 

“Laying aside therefore the rule ap- 
plicable to individuals who have enter- 
ed into an agreement contrary to public 
policy in that it is in restraint of trade 
and taking up a question that could by 
no possibility be involved in or decided 
in such a case, viz., the corporate power 
t> enter into or continue under such an 
agreement, we perceive at once that 
such question lies entirely outside of 
ine rule that was deemed in the court 
below conclusively to foreclose it. That 
such contracts are contrary to public 
policy is admitted upon ali sides, in fact 
it is precisely because of their contra- 
vention of public policy that the courts 
refuse to countenance them. In the 
creation of its corporations no State, 1) 
suppose, confers upon them in express | 
terms the power to make contracts that | 
violate its public policy. Where such a 
power is not expressly given it will cer- 
tainly not be deemed by a court * 
cquity to exist by implication. A con-| 
iract that a corporation has neither the| 
cxpress nor the implied power to make 
is one that is beyond its power to make, 
i, e. ultra vires. 

“The circumstance that a corporation 
makes such a contract relying upon the) 
aon-intervention of the courts does not/| 
clothe the corporation with the needed| 
power that it lacked to make such con-| 
tract; it merely shows the inducement 
to make it and how such violator of 
public policy will under such rule be 
protected. from public redress by the 
yery agreement by which the public is 
injured, The rule of mere unenforceabil- 
ity thus relied upon makes however an 
exception even as to the parties in 
pari delicto which is thus stated by 
Judge Story: ‘In cases where the 
agreements or other transactions are} 
repudiated on account of their being) 
against public policy, the circumstance} 
that the relief is asked by a party who | 
is particeps criminis is not in equity | 
material. The reason is, that the) 
public interest requires that relief | 
should be given; and it is given to) 
the public through the part.’ The! 
fundamental principle recognized by| 
this line of cases is that one who has 
entered into a contract that~ contra 
yenes public policy owes to the public 
she continuous duty of withdrawing 
from such contract. A duty thus owing 
to the public is, upon familiar princi-| 
ples, presumed by courts to be perform-| 
ed, and such presumption should be in-| 
dulged in by the courts whenever neces- 
sary to give to the public, acting 
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Legal Notices 
STATE OF NEW YORK INSURANCE DE 
PARTMENT 
ALBANY, June 11, 1909. 

Whereas, COMMONWEALTH FIRE IN 
SURANCE COMPANY, located at Dallas, in 
the State of ‘lexas, has filed in this offi a 
sworn statement by the proper officers there 
of showing its condition and business and 
las complied in all respects with the laws of 
this State relating to fire insurance com 
panies incorporated by other States of the 
United States. 

Now therefore, in pursuance of law, I, 
William H. Hotchkiss, Superintendent of In 
surance of the State of New York, do here 
by certify that said company is hereby au 
thorized to transact its appropriate business 
of fire insurance in this State in accordance 








with law, during the current year. The con 
dition and business of said company at the 
date af such statement (December 51, 1908), 
is shown as follows: 
Aggregate amount of admitted as 

SED w-ccnees ceases ataniews-« .S485,0025 00 
Aggregate amount of liabilities (ex 

cept capital and surplus), includ 

ing reinsurance anny de ant 167,840 37 
Amount of actual paid up capital. 230,000 00 
Surplus over all liabilities........ 85,174 GL 


Amount of income for the year... 23 
Amount of disbursements for the 
year ecccccosers 21 
Inwitness whereof, I have reunto sub 
scribed my name and caused the seal 
[Seal.] of my office to be affixed the day 
and year above written 
WILLIAM H, HOTCHKISS, 
Superintendent of Insurance 
WHILDEN & HANCOCK, 
Managers for New York State, 
No. 105 William Street, New York. 


STATE OF NEW YORK INSURANCE DB- 
PARTMENT. 
ALBANY, June 11, 1909 
Whereas, AUSTIN FIRE INSURANCE 
COMPANY, located at Dallas, in the State of 
Texas, has filed in this office a sworn state 
ment by the proper officers thereof showing 
its condition and business and has complied 
in all respects with the laws of this State 
relating to tire insurance companies incorpor 
ated by other States of the United States 
Now therefore, in pursuance of law, I, 
William H. Hotchkiss, Superintendent of In 
surance, do hereby certify that said Com 
pany is hereby authorized to transact its ap 
propriate business of fire insurance in this 
State in accordance with law, during the 
current year. The condition and business of 
said company at the date of such statement 
(December 31, 1908), is shown as follows 
Aggregate amount of admitted as 
ED cveavcamsecee 06605260%602 vs Ee ae 
Aggregate amount of liabilities (ex 
cept capital and surplus), includ 
Im TOIMBUTANSS 000 cccccccceccces 
Amount of actual paid up capital 
Surplus over all liabilities........ 
Amount of income for the year... 
Amount of disbursements for the 
WORE cvcsecevsscece pees 
In witness whereof, I have hereupto sub 
scribed my name and caused the seal 
[Seal.] of my office to be affixed the day 
and year above written 
WILLIAM H. HOTCHKISS, 
Superintendent of Insurance 
WHILDEN & HANCOCK, 
Managers for New York State, 
No. 105 William Street, New York. 


STATE OF NEW YORK INSURANCE DE- 
PARTMENT 
ALBANY, June 11, 1800 
Whereas, WASHINGTON FIRE INSURANCE 
COMPANY, located at Seattle, in the State of 
Washington has filed in this office a sworn 
statement by the proper officers thereof show- 
ing its condition and business and has com- 








182,100 96 
200.000 00 
102,589 36 
216,166 83 





plied in all respects with the laws of this State 
relating to fire insurance companies incorpo- 
rated by other States of the United States 

Now, therefore, in pursuance of law, 1, William 
H. Hotchkiss, Superintendent of Insurance of 
the State of New York, do hereby certify that 
said Company is hereby authorized to transact 
its appropriate business of fire insurance in 
this State in accordance with law, during the 
gurrent year. The condition and_ business o 
said company at the date of such statement 
( December 31, 1908), is shown as follows 
Aggregate amount of admitted as- 


sets : rie , $661,326.25 
Aggregate amount of liabilities (ex- 
cept capital and surplus), includ- 


ing reinsurance , 332,748.00 
Amount of actual paid up capital 
Surplus over all liabilities. .... 
Amount of Income for the year 
Amount of disbursements for the 


250,000.00 
78,577.26 


46,300.51 


; 324,270.00 
In witness whereof, I have hereunto sub- 
scribed my name and caused the seal 
of my office to be affixed the day 
and year above written. 
WILLIAM H. HOTCHKISS 
Superintendent of Insurance 


(Seal.) 
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through its official representative, the 
same standing that the actual perfor- 
manee of such study gives to one 


in pari delicto to act for the public. 

“It would be inconceivably absurd 
that the defendants, in rebuttal of this 
presumption, should be heard to say 
that because to their original violation 
of public policy they had superadded a 











violation of another public duty they 
were immune from ordinary judicial 
control. Yet such is the state of our 
jurisprudence under the rule enunciated 
in the court below unless such presump- 
ticn or legal fiction is invoked in aid 
of violated public policy. Speaking for 
myself the extension of the rule of non- 
enforceability, based as it is upon the 
ijaxim in pari delicto, to the case of the 
State seeking to prevent public injury 
seems to be without the slightest foun- 
dation in sound logic or justification in 
right reasoning. Be this as it may, the 
fact is that, upon neither of these 
uunds preventive relief may be had by 
he State, no combination can be so hos- 
1 to the public interests or so flagrant 
in its defiance of public policy but that 
it may effectively shield itself from such 
interference on beha of the public by 
the simple device of casting its propos- 
ed violation of public policy in the form 
of a contract for a_ self-imposed re- 
straint of trade I cannot believe that 
this is the actual state of our jurisprud- 
ence on this vitally important subject. 
Debatable Questions. 
‘Concluding, as we do, that the line 
of reasoning that limits the Court of 
Chancery in all cases involving con- 
tracts in restraint of trade the singte 
policy of their non-enforcen is 
fundamentally at fault that de- 
fendants have not by violation of 
publie  polic effectually entrenched 
hemselves outside the pale of preven- 
iv W iains to be considered 
whether certain facts that were merely 
assumed in the court below, viz., that 
the contract in question is one that fixes 
rates and ifles competition and is de 
rimental to the public, are sustained 
by the testimony. If they are and if 
in. iry has tl ereby resulted to the pi 
lic, the duty of a court of equity to 
enjoin the defendants from continuing 
t. act under such ultra vires contract 
i l = ontract witnout question 
tains rates and so con- 
y of insurance and the 


























which that business 

vitably reduces competi- 

mur it does not ab- 

linate it This much ap- 

pears from the contract so and in 
the testimony. The remaining question 
viz hat of injury to the blic, is not 
so much one of disputed fact as of the 
sufficien« red justification of 
an establishe . The marked in- 
crease of cast to ‘the insured coincident 
with the going into effect of the con- 
tract is a salient and palpable fact that, 
in the case of any other commpo- 
dity of equal necessity, would carry its 
own irrefutable nclusion as_ to 
whether or not it was a public injury. 
The debatable questions are whether 
such increased prices of insurance is 
not justified and rendered non-injurious 
to the public (1) as being merely’ inci 
dental’ to the adoption of means and 
methods necessary to the proper con- 
duct of the busi of insurance, and 
(2 hether su rease of premium 
rates while immediately burdensome is 
not ultimately beneficial to the insured 
by adding to the solvency of the insur- 
ers and swelling the fund out of which 
indemnity must come in case of loss. 
The first of these suggestions does not 
appeal to us for the reason that it is 
perfectly obvic that everything that 
attained contract in the way 





pment for 


of equi the proper conduct of 
the business of the defendants could be 
attained by them severally or acting in 
unison without involving their combina- 
tion to regulate rates and stifle competi- 
tion. The masterful way in which these 


reprobated features of the contract are 
euvectuated forbids.us to treat them as 


mere incidents of a system for the 
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gathering of statistics and the dissem- 
ination of data. The other suggestion 
by which the increase of price to be in- 
sured is justified as being ultimately 
beneficial to him is more persuasive and 
would be probably entirely so if any 
substantial warrant for such suggested 
benefit could be found in the contract. 
It cannot however be found there. 

“In order that the insuring public be 
ultimately or at all benefitted by the 
iucreased cost of insurance it is re- 
quired to pay it is essential that such 
increase over and above the cost of the 
operation of a company should go not 
*n dividends to its stockholders or in 
salaries to its officers but to a fund, by 
whatever name called, by which great- 
er solvency would be given to the com- 


pany and iis increased ability to re- 
spond to losses assured. For this how- 
ever, there is no provision in the con- 


tract. In such cases, i. e., where an in- 
crease of earnings results from a con- 
tract made by the officers of a com- 
pany acting for its stockholders we 
must in the absence of any suggestion 
to the contrary deem that such contract 
was male for the benefit of such stock- 
holders. If, contrary to this normal 
presumption, the intention in making 
such contract was that such increased 
earnings were to go to some fund in 
which the insured would have an inter- 


est it is so highly probable that a pro 
vision of such importance would be 
mentioned in such contract that the 


failure so to do forbids us to assume 
that such an intention existed; it is cer- 
tain that this contract contains no such 
provision that the insured can lay hold 
of by which the subscribing compan- 
ies could be bound. We cannot avoid 
therefore the following conclusions: (1) 
‘hat the increase of price wrought by 


or 








nis combination of insurers has not 
been justified, (2) that such increase 
works actual injury to the publie (3) 
that the contract by which such combi- 
nation was effected is in restraint of 
trade and repugant to publie policy on 
that account, and (4) that it is unrea- 


that it transcends the legiti- 
ulate purposes for which the defendanis 
were created or licensed and that such 
combination itself characterized by 
all the evils that the common law by its 
rule against them placed under its con- 
demnation. That the corporate acts by 
which such contract was entered inio 
and such combination effected and its 
continuance perpetuated = ultra vires 
the defendants needs no further argu- 
ment; that the defendants should 
enjoined from such continuance follows 
from what has already been said. 
Following Precedent. 

“The notion that this conclusion runs 
counter to anything that was decided 
by this court in Raritan Railroad Com- 
pany vs. Traction Co. (41 Vroom 743) 
can rest only upon a misunderstanding 
of that decision or case. The contract 
there under consideration was one be- 
tween a railroad company and a trac- 
tic company by which the former 
agreed ‘not to lower its present rate of 


sonable in 


is 


be 


fare unless required by law.’ In his 
opinion Mr. Justice Pitney (now Chan- 
cellor) makes it perfectly clear thai 
what was a od was that Section 15 
of the General Railroad Act in terms 
absolved a railroad company affected 


by it from the exercise of that judicial 
discretion respecting rates of fare that 
otherwise would be addressed to it as 
an impartial arbiter between its stock- 
holders and the public and vested in 
such railroad company an uncontrolled 


discretion, within the limits fixed by the 
legislature itself, to establish such 
rates as its own interests, without re- 


«ard to the public, might require. Upon 


this point the opinion concludes with 
this language: ‘Any construction of 


Section 15 of the act that places the 
railroad company in the attitude of an 
impartial arbiter as between it and the 
public being thus found to be inadmis- 
sible because it runs counter to funda- 
mental principles, we have before us a 
statutory scheme which in terms con- 
fers upon the company an uncontrolled 


diseretion () subserve its own interests 
in making and from time to ume chang- 
ing the rates of fare and of freigiat 


“subject only to the maximum i1aies pre- 


scribed and to further legislative action 
from time to time thereafter.’ It is 
clear therefore that what was decided 
was the construction of a statute and 
its effect in absolving railroad compan- 
ies from an attitude toward the public 
that otherwise would exist. The decis- 
ion therefore instead of militating 
against our present conclusion is im- 
pliedly at least in its favor. The judges 
who dissented in the case cited did so 
because their construction of the stat- 
ute differed from that of the majority 
ot the court. 

“The result reached upon either 
branch of the present appeai is that the 
decree brought up by it should be re- 
versed and the case remitted to the 
Court of Chancery to the end that an 
injunction may issue in accordance 
with the specific prayers of the Infor- 
mation and the views herein expressed.” 


Defines Attitude of Exchange. 

To set 
ing reports circulated following the de 
cision, Ross M. Wickham, president of 
the Newark Fire Insurance Exchange 
has issued the following statement: 

“It is hardly necessary for anybody 
te become hysterical over the recent de- 
cision. The fire insurance companies 
are managed by law-abiding people, the 
agents bear the same reputation, and if 
it is finally decided that the Newark Ex- 
change is illegal in its operations, it will 
be discontinued with the same cheerful- 
ness as is expected of good Americans 
everywhere. The fire insurance compa- 


nies will continue to do business and 
the laws of supply and demand will 
have to govern the question of rates. 


Companies in all their practices, man- 
agement, investments and general op- 
eration exercise extreme care to always 
transact their business according to the 
laws of the various States in which they 
write business. 
doing business without an exchange, 
and the probable increase in the loss 
ratio through lack of supervision, might 
result in an increase rather than a de- 
crease in rates. 

“Without any organization to advise | 
and improve in construction of build- 
ings on lines laid down by the engineer- 
ing departments, as is the case of the 
underwriting of to-day, 
sured will unwittingly enter into con- 
tracts for construction which even with 
open competition will necessarily in- 
crease the cost of protection, besides 
adding to the danger to both life and 
property.” 

Should the Decision Stand. 

Should the Court refuse to grant a 
rehearing of the case and the present 
decision stand, the net effect w..i be that 
every association in the State of New 
Jersey dealing with rates will be forced 


to surrender jurisdiction, and some 
other plan than that now followed hit 
upon for handling the situation. 


Hudson county, which includes the 





at rest the numerous conflict- 


The additional cost of 


many of the as- | 
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SUPERVISION FOR LLOYDS. 





individual Underwriting Concerns Are 
Now Amenable to New York In- 
surance Department. 





In an opinion Attorney-General O’Mal- 
ley advised Superintendent of Insur- 
ance William H. Hotchkiss of New 
York, that under an amendment made 
to the insurance law by the last Legis- 
lature, giving the superintendent power 
to take possession of the property of 
insurance companies under certain con- 
ditions, the State insurance department 
has powers of supervision over associa- 
tions of underwriters known as Lloyds 
or individual underwriters. The opinion 
was written in response to a request 
from the superintendent containing 15 
questions. 

All these questions were based on 
facts represented to the insurance de 
partment in respect to different asso- 
ciations, many of which it was claimed 
have been violating the law and insist- 
ing that there was no power in the su- 
perintendent to compel them to obey it. 

The attorney-general holds that if 
these associations refuse to allow their 
affairs to be examined by the superin- 
tendent, or if their officers do not sub- 
mit to be examined under oath, the 
superintendent may secure an order to 
show cause why he should not be put 
in possession of their books and prop- 
erty and continue their business. 

The opinion also holds that these as- 
sociations are taxable, as other insur- 
ance companies, under the franchise 
ax law; that failure to file an annual 
report as required by law is a misde- 
meanor on the part of the officer whose 
duty it is to make such report; that lia- 
bilities incurred by a Lloyds associa- 
tion must be carried in every financial 

tatement which it makes until they 
cre satisfied, even though a new set of 
underwriters may have taken over the 
business; and that such associations 
are compeiled to keep records and 
pooks showing their financial standing 
and their methods of transacting busi- 


ness. 





VIEWS COAST WITH FAVOR. 





Western of Pittsburg May Open Pacific 
Department—Progress Achieved 
Under Present Management. 





The Western Insurance Company of 
Pittsburg has increased its semi-annual 
dividend to four per cent., the company 
having paid three per cent. heretofore. 

Under the management of D. Dallas 
Hare, secretary and underwriter, the 
Western has made marked progress. 
On January first of this year the com- 
pany had assets of nearly $990,000. Its 
reinsurance reserve is $423,646 and sur- 
cities of Jersey City, Hoboxen and 
Bayonne, together with a numoer of 
small towns and villages is supervised 
by the New York Fire Insurance Ex- 
change; Camden county is governed by 
the Philadelphia Suburban Association; 
Newark, of course, has its independent 
Exchange, and Paterson has its Insur- 
ance Club, with certain privileges not 
had by the balance of the territory su- 
pervised by the Underwriters Associa- 
tion of the Middle Department. In the 
event of combinations being prohibited 
the favorite idea is to buy advisory 
rates for the State from an independent 
publisher, as is the custom in a numbeli 
f Western and Southern States. 





plus to policyholders $406,163, showing 
a strong financial condition beyond 
every liability. An idea as to what has 
been achieved may be obtained from a 
glance at the “net premium” column, 
the income in this particular for 19038 
having passed the half million dollar 
mark. Mr. Hare has just returned from 
a trip to the Pacific Coast and as a re- 
sult of his observations the company 
raay decide to open up there. 








WILL INCREASE ITS CAPITAL. 





German American of Pittsburg Decides 
Upon Measures Making Entrance 
to New York Possible. 

At a special meeting of the stock- 
holders of the German American In- 
surance Company of Pittsburg the re- 
commendations of the management 
that the capital stock be increased 
from $100,000 to $200,000, and that the 
charter be amended so as to eliminate 
the feature granting permission to do 
a marine business was adopted. Under 
the plan proposed the present stock- 
holders will have first option to pur- 
chase the new stock pro-rata with their 

present holdings. 

The German American was organized 
in 1873, and though doing a rather small 





business its experience. with the pos- 
sible exception of 1904 (the year of 
the Baltimore conflagration) has been 


highly satisfactory to the management 
and stockholders. 

On January ist of this year the com- 
pany had assets $427,722; unearned re- 
serves $124,488; surplus beyond capi- 
tal and all liabilities $188,056. Its net 
premium income during 1908 was $160,- 
021. 

W. J. Patterson, secretary of the 
company, is president of the Allegheny 
County Board of Fire Underwriters. 


TAKES SUBURBAN AGENCY. 
Jacob Leitner to Represent Wallace 
Reid Outside Exchange Limit—The 
Consideration. 








Jacob Leitner, it is reported, wiil rep- 
resent the Wallace Reid Agency in the 
New York suburban territory, and in 
addition wil] represent the Westchester 
as branch manager. As a return court- 
esy Mr. Reid will not be forgotten in 
the placing of the highly desirable busi- 
ness that Mr. Leitner controls. 





More Money for the Falls City. 





Subscriptions are being sought for 
the increased capital of the Falls City 
Fire, of Spokane, Wash., which it was 
decided sometime ago to raise. Once 
the addition be secured the company 
will have a capital of $200,000 and a 
net surplus of $100,000. 








VIRGINIA WEST VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 
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BISSELL SOLE UNDERWRITER. 





Vice-President of Hartford Fire Given 
Added Power—President Chase 
to Supervise Finances. 





Under date of the 18th inst., Charles 
E. Chase, president of the Hartford Fire 
addressed the field men of his Company 
ihus: 

“Owing to the increased demand upon 
my time in connection with the finances 
of the Company and to my recent ill- 
ness I found it necessary to ask to be 
relieved of a certain part of the work 
incident to the management of the 2f- 
fairs of the Company. I therefore deem- 
ed it advisable to ask the directors to 
place Mr. Bissell in charge of the un 
derwriting and further that his title be 
made Vice-President and Manager of 
the Underwriting Department. rhis 
plan was approved by the board and at 
a meeting held on the 1st instant che 
‘necessary action was taken. 

“This change will not in any way af- 


fect my interest in your welfare ani 
your work and it is my desire that 
there shall be no change in the ver; 
pleasant relations which have exisied 


in the past. 

“Thanking you for the loyal service 
rendered and asking that you give Vice- 
President Bissell your most hearty co- 
operation and with kindest personal r: 
gards, I am, etc.” 

There is no stronger figure in fire un- 
derwriting circles to-day than the a’e 
and intensely aggressive vice-president 
of the Hartford Fire. Born into the 
business and into the service of the cor 
poration of which he is now one of the 
chief executives, Mr. represen 
ed it first as associate manager on the 
Pacific Coast and later at Chicago, ! 
fore being called to Hartford. Whil 
extremely courteous in manner Mr. Bis- 
sell is a dominant factor not only in 
the affairs of his own Company, but in 
those of the business at large. Under 
direction the Hartford, already a 
leader in the field has become an even 
greater force, and the _ vice-president 
has no idea that it be allowed to lag in 
its present strenuous career. 

Within the past three months Mr 
Bissell has been prominently and per 
sistently mentioned for the presidency 
of the Insurance Company of North 
America ani common belief is that did 
he but say the word the post would be 


>: ” 
1Sssell 


his 





his. It is taken for granted that wiih 
the increased authority now formally 
given him by the Hartford directors all 
thought of leaving its service is at an 
end 

1853 1908 


FIFTY-FIFTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
| COMPANY 


YORK, PENNSYLVANIA. 


. «+ $1,106,279 
$488,712 


Assets 
{ Net Surplus 





|W. H. MIER, President 
E. K. McCONKEY, 
Secretary and Treasurer 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - - $1,000,000.00 
Cash Assets - - - §$4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,063,04401 


The real strength of an Insurance company is in the con- 
servatiom t* management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 


R, EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











Fred. S. James & Co. 


84 William Street 
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HEAD SUBURBAN AGENTS 
FOR THE 

Franklin Fire of Phila. 
County Fire of Phila. 

National Union Fire of Pitts. 
Delaware of Phila. 

Calumet of Ill. 


This agency affords u unexecelled fa- 
cilities for writing your suburban lines 
Our territory includes Westchester, 
Rockland and Putnam Counties, Long 
Island, Staten Island in New York State, 
and Bergen, Essex and Union Counties 


in New Jersey 
PROMPT SERVICE 
INDIVIDUAL ATTENTION 
JOHN G. SIPIWIONDS 


Manager Suburban Department 














TWO HUNDREDTH YEAR 
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INSURANCE OFFICE 
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FOUNDED 1710 
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Western Department: 
171 LA SALLE STREET, CHICAGO 
Pacific Department : 
N. E. Cor. Sansome and Sacramento Streets 
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Agents Wanted at Unrepresented Points 














MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 





John H. Claney, President. 
W. K. Reifsnyder, Secretary. 





Agency Opportunities in New Jersey 








A Strong Eastern Company writing 
Accident and Health, Burglary and Plate Class, 
and Surety and Fidelity Bonds 


has a mighty interesting proposition for a LIVE WIRE in both 
Newark and Paterson 


Address “* NEW JERSEY OPPORTUNITIES” 
Care of EASTERN UNDERWRITER 





ESTABLISHED 1886 








THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


| —INSURES— 
| HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 
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RATE MAKING BY STATE. 





Insurance Commissioner Barnes of 
Kansas Endorses Scheme and Pre- 


dicts its General Adoption. 





Although many prominent property- 
owners of Kansas are inveighing bit- 
terly against the new rate-making pro- 
gramme in that State, whereby the fire 
insurance companies are compelled by 
law to charge a uniform rate in accord 
with basic schedules filed with the in- 
surance superintendent the latter. ctfti- 
cial, Charles W. Barnes, heartily en- 
dorses the idea. 

Addressing a gathering of local agents 
ef Kansas, held at Topeka,. when 
an organization to be affiliated with 
the National Association of Local 
Agents was formed, Superintendent 
Barnes praised the new statute most 
highly and predicted that within a few 
years every State of the Union would 
adopt a similar measure. 





SEPTEMBER 1 THE LIMIT. 





Claims Against the Ohio German 
Fire Must be Filed by That Time. 
Report of Trustees. 


All 





A despatch from Toledo, Ohio, to the 
“New York Commercial” says: All 
claims against the Ohio German Fire 
Insurance Co., the affairs of which are 
being wound up by two trustees, must 
be filed not later than Sept. 1. Acting 
upon the request of the trustees, the 
eircuit court has set that date as the 
limit for receiving claims. Any claim 
not filed with the trustees before that 
time will not be considered. 

Owing to the fact that the time limit 
for filing claims against the Citizens 
State Bank of Napoleon is June 24, the 
trustees of the Ohio German are pre- 
paring to file their claims for about 
$100,000. The trustees in a petition filed 
with the circuit court asked for per- 
mission to file proof of the Ohio Ger- 
man’s claim with D. D. Donovan, the 
assignee, for the Citizens Bank. The re- 
quest was granted. 

The trustees in the same report ask 
that, if the assignee rejects the Onio 
German’s claims, they be permitted to 
sue the officers and directors’of the 
bank to recover on the claim. This re- 
quest was granted also. 

In addition to the circuit court’s no 
tice setting the time for filing claims, 
the trustees will send out printed par- 
ticulars to every policyholder who has 


filed his claim, informing him of the 
necessity of complying with the court’s 
order. 


Holland C. Webster, county prosecu- 
tor, announced that it would be impos- 
sible to reach the cases against Judge 
Donnelly, and the other indicted mem- 
bers of the Ohio German this term of 
court. This means that Judge Donnel- 
ly’s cases will not be taken up before 
September. The county prosecutor, 
however, said that he had requested 
Doyle & Lewis, counsel for Judge Don- 
nelly, some time ago to bring in Judge 
Donnelly and their other clients in con- 
nection with this case before the court 
for arraignment. Webster says that he 
is at loss to understand why the law- 
yers have rot done so. 

Counsel for Judge Donnelly is pre- 
paring to request that the indictments 
against Donnelly and his associates be 
annulled on the grounds of legal flaws 
in the indictment. 

D. N. Donovan, assignee of the de- 
funct Citizens’ Bank of Napoleon, O., 
has rejected the claim of the receivers 





Position Wanted. 





Young man with considerable experi- 
ence as counterman in prominent New 
York City agency, desires to make a 
change. References as to ability and in- 


tegrity cheerfully furnished. Ambitious, 
care Eastern Underwriter, 105 William 
Street, New York City. 


of the German Fire for $107,700.16, di- 
vided as fellows: checking account, 
$19,550.13; certificate of deposit, $80,- 
(00; proceeds of mortgages, $3,000; 
four drafts, collected and not accounted 
for, $15,150.03. 





WITHSTANDS EVERY TEST. 





Imperial Non-Explosive Safety Can Ap- 
proved by Milwaukee Board 
of Fire Underwriters. 





The Imperial Non-explosive Safety 
Can manufactured by the Universal 
Safety Tank & Can Company of Chi- 
cago, for handling explosive liquids, 
has been approved by the Milwaukee 
Board of Fire Underwriters. An im- 
portant feature in connection there 
with is that all cans excepting those of 
the Universal were condemned and 
their use penalized. 

The Imperial cans have successfully 
withstood every test to which they 
have been subjected, demonstrating 
that with the proper device gasolene, 
naptha and benzine can be handled 
with safety. 





MERGER EFFECTED. 





Shareholders of Dixie and North State 
Fire Conclude to Join Forces. 





Having ratified the suggestion of the 
directors of the Dixie Fire and the 
North State Fire, of Greensboro, N. C., 
stockholders of the two corporations 
elected new directors for the enlarged 
institution. In turn the latter selected 
the following officers: President, Ash- 
ley Thorn; vice-president, H. R. Bush; 
second vice-president, George Hockney; 
secretary, I. W. Rockey; assistant sec- 
retary, F. M. Garner. 

As now constituted the Dixie will 
have a cash capita: of $500,000, a sur- 
plus of $300,000, and a reserve of $750,- 
000. 





FAVORS THE MANAGEMENT. 





Court Refuses to Appoint Receiver or 
Issue Restraining Order for Ger- 
man Union, of Baltimore. 





The application for the appointment 
of a receiver for the German Union 
Fire, of Baltimore, and for the issuance 
of an order restraining the company’s 
management for reinsuring its business 
or using the funds for any other pur. | 
pose than the payment of losses and | 
running expenses, has been denied by | 
the court at Wilmington, Del., to whom | 
the petition was directed. Langham | 
and Vedder of New York City are the | 
general agents of the company for the | 
Eastern territory. 





An Organization With a Soul. 





The Western Union provided well 
for its stricken secretary of the gov- 
erning committee, W. W. Dudley, who 
died in Chicago a few days ago. Mr 
Dudley was stricken with paralysis at 
his desk in September, 1907, and was 
almost helpless up to his death. He 
was kept on full pay for a year and 
last September was retired on two- 
thirds pay for life. All hospital, physi- 
cians and nurses expenses were paid 
by the Western Union. 





Lewin Hewes Active. 





M. Lewin Hewes, formerly of Balti- | 
more, but now of Hartford, we are told | 
has a charter for a fire company grant- 
ed by legislature of Connecticut. He 
proposes to organize the company with 
a capital of $500,000 and a surplus of | 
an equal amount.—‘Baltimore Under- | 
writer.” | 





Once the capital of the Imperial Fire 
of Denver, be increased to $250,000, its | 
agency for New York and Brooklyn | 
will be transferred to Major A. White, | 
president of the City of New York Fire. 








FAVORS THE AETNA. 





Litigation Against Delaware & 


Insurance Company Visitor in Famous | 
Hudson Co. 





A previously rendered decision in | 
favor of the Aetna Insurance Company | 
and the Albany & Susquehanna Rail- | 
road in their action against the Dela- | 
ware & Hudson Company, was affirmed) 
on Monday by the United States Court | 
of Appeals. | 

The decision confirms the judgment) 
of $1,107,923 obtained by the stockhold- | 
ers on behalf of the Albany & Susque- | 
hanna Company and operates to re-| 
quire the additional payment of about 
$120,000 a year to the Albany & Susque- 
hanna Company, an amount equal to} 
over 3 per cent. on its outstanding | 
capital stock. 


| 
| 





Agents Appointed in New Jersey. 





The following agents were appointed 
in New Jersey during the past week: | 
Central National of Chicago, F. R. Kies- | 
wetter, Hoboken—Fidelity Fire, Ran-| 
dolph Ross, Jr., Belmar—German Ameri- | 
can, N. Y., B. F. Snyder, Ogdensburg— | 
London Assurance, Ashton & Crispin, | 
Swedesboro—Michigan Commercial, | 
Lloyd C. Riddle, Manasquan; W. A.| 
Fountain, Matawan—Millers National,| 
T. W. Griffith & Co., Newark—National | 
of Allegheny, L. B. Humphreys, Camden | 
—National Union, J. G. Collins, Bliza- | 
beth—Northern of London, Ashton & | 
Crispin, Swedesboro—Northwestern Na- | 
tional, James A. O’Connell, New Bruns- | 
wick—Peoples National, J. E. Inhoff,| 
Glassboro; L. R. Leddon, Clayton; J. W. 
Trumbull, Penns Grove; David Van- 
hook, Newfield—Phenix of N. Y., Reed 
& Suydam, Bound Brook—Royal, Paul 
W. Litchfield, Camden—Scottish Union, 
G. L. Cutler, Montclair—Shawnee, Miss 
Helen M. O’Calloghan, Edgewater— 
Svea, Adolph Frend Jr., Ridgefield 
Park. 





Secretary A. H. Trimble of the Hum- 
boldt Fire of Pittsburgh, has not yet 
fixed upon a_ successor to George B. 
Alexander, as special agent for the 
Company in Pennsylvania, New Jersey, 
Maryland, Delaware and District of Co- 
lumbia, though he will likely do so very 
shortly. 


“WESTERN 
ASSURANCE CO. 


of Toronto, Canada 
FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908, 





MG iaiacndicinsedakecsceud $2,313,222 
4 Serer rere 584,137 
HON. GEO. A. COX, 

President. 


W. BR. BROCK, 
Vice-President 
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Northern Assurance Co., ita. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 
Admitted Cash Assets......... $4,801,566 
All Liabilities, incl. Reserves . 3,075,917 


a $1,725,639 





Net Surplus in U. S. 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 
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LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 








Delaware Fire Ins. Co.,Phila., Pa. 


Telephone 1049 Main 


LOCKWOOD BROS. 


—Representing— 


National Fire Ins. Co. of Hartford, Conn. 
Peoples Nat’! Fire Ins. Co., Phila. Pa. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


BROOKLYN, N.Y. 


GENERAL FI 


E [NSUR- 
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ENT: 


152 MONTAGUE STREET 








LOCAL and SPECIAL AGENTS 





in the Eastern territory will find the pages of THE EASTERN UNDERWRITER 

each week replete with interesting and decidedly valuable information. 

paper is wide-awake, clean-cut and independent. 
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CASUALTY AND 


SURETY HAPPENINGS 





MARYLAND CASUALTY COMPANY. 





Stock Dividend Likely to Be Declared 
at End of Year by the Highly Pros- 
perous Company. 





The first five months of the Maryland 
Casualty Company’s business this year 
have been the most prosperous in its 
history. 

The premiums written amounted to 
$1,659,576.01, which, if continued in the 
same proportion throughout the balance 
of the year, will approximate a total 
premium income of about $4,000,000, 
which the company has every reason to 
expect will be the case. 

At the regular meeting of the board of 
directors held on June 14 a resolution 
was adopted which provided that at the 
close of business at the end of the year 
a stock dividend of 33 1-3 per cent. 
should be declared, provided this could 
be done without reducing the com- 
pany’s surplus below $1,000,000, after 
providing abundantly for all legal and 
contingent reserve requirements. 

There is every probability that this 
can be done for the following reasons: 

The surplus on January 1 was $1,157,- 
546.50; to this amount will likely be 
idded, if the earnings continue as they 
have begun, not less than $150,000, mak- 

iz a total of $1,307,000. On the above 
basis there will remain in the surplus 
fund, after the, proposed transfer of 
$250,000, a net surplus of $1,050,000. 

The only contingencies which would 
be likely to prevent the declaration of 
the proposed stock dividend, would be a 
succession of unusually large losses, or 
that the additional reserve funds, which 
are required to be set aside at the end 
of the year, would be large enough to 
transfer so much of the earnings of the 
vear from the surplus fund as to keep it 
below the mark above shown to be 
necessary. 

In the opinion of President John T. 
Stone, these are possibilities, but nov 
probabilities 

If the net earnings which can be add- 
ed to the surplus fund this year reach 
$150,000 as anticipated, it will mean 
that since the company began business 
it will have accumulated, in addition the 
paid-in surplus of $550,000, an earned 
surplus of $750,000; a record which has 
never been equalled in the same period 
of time, by any other casualty company. 

A strong company, ably and progres- 
sively managed, whose policies are ex- 
ceedingly attractive is the Marylana 
Casualty. 





FAVORS COMPANY. 





Kentucky Court Holds That Bank Rob- 
bery Was Not Committed Under 
Policy Terms. 





The Kentucky Court of Appeals has 
delivered a notable opinion in favor of 
the company involved in an action un- 
der a bank burglary policy brought by 
ithe Ballard Country Bank at Bandana, 
Ky. The decision of the court is that 
the company is not liable because the 
bank’s safe was not robbed by blowing 
it open with explosives. Yeggmen forc- 
ed the cashier to open the safe and the 
bank sued to recover $5,000. The com- 
pany insured the bank against loss by 
burglars who opened the safe with any 
instrument or explosive, and against 
loss by robbery in the part of the bank 
et aside for the officers of the bank, 
but excepted what was termed a hold- 
up, unless the bank was entered by the 


regular officers, in the daytime, and 
when the regular duties of the bank 
ere being attended to. The bank was 
itered at night by yeggmen, who 


found the cashier there. He was held 
up at the point of revolvers, and forced 





to open the safe. The bank sued to re- 
cover on their bond for the loss of the 
money which the “yeggs” took but the 
Court of Appeals holds that the burg- 
lary was not committed in the manner 
prescribed by the contract so as to 
make the indemnity company liable. 
It holds that the contract of insurance 
expressly exempts the company from 
liability in cases where the safe is open- 
ed by one of the officers of the bank, 
even though he be forced by the burg- 
lars to open the safe. The court holds 
that the insurance did not cover all 
burglaries. 





LARGE BOND ISSUED. 





Five Companies Supply Indemnity to 
Successful Bidder for Portion of 
Catskill Aqueduct. 





Its bid of $3,492,511 for building a 
portion of the Catskill Aqueduct, New 
York, having been accepted, the Mason, 
Hanger Company of Tennesee, was re- 
quired to furnish a bond of $600,000, to 
guarantee the satisfactory completion of 
the work. The indemnity was supplied 
by the Fidelity and Deposit Company of 
Baltimore, who retained $250,000 of the 
line. The co-sureties are as follows: 
United States Fidelity and Deposit Com- 
pany, Baltimore, $150,000; Empire State 
Surety Company, New York, $50,000; 
Title Guaranty and Surety Company, 
Scranton, $100,000, and the Massachu- 
setts Bonding and Insurance Company, 
New York, $50,000. 

The premium, one-half per cent, of 
the contract award aggregates $17,- 
462.55 per annum. It is expected that 
the work will require five years for com- 
pletion, though the period named in the 
estimate is but 44 months. Should it be 
extended to 60 months the surety com- 


panies should receive in premiums $77,- 
312.75 
olZ.io. 





Awaiting Barge Contract Award. 





It is anticipated that within a week 
contracts will be awarded for the con- 
struction of two sections of New York’s 
barge canal. In submitting bids no 
bonds are demanded, the State requir- 
ing instead that each bidder furnish a 
certified check for a substantial figure— 
not less than $50,000, as evidence of 
ability to carry out the work if privi- 
leged so to do. Once the awards be 
made the successful applicants must 
furnish a bond of at least $500,000 for 
each section. The surety companies 
charge a premium rate of one-half per 
cent. per annum for bonds of this char- 
acter. 





A COMPETENT MANAGER DESIRED 





opportunity for advancement. 
Address, giving references, 





We have an opening for a young man well versed in Liability, 
Personal Accident and Health Insurance, to manage a department 
covering several desirable States. 

An aggressive, capable man can secure A-l salary and big 


“CENERAL ACENT” 


Care of The Eastern Underwriter 
105 William St., New York City 
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AN ADDITION OF $250,000. 





Stockholders of American Bonding Com- 
pany to Consider Increasing Its 
Capital to $750,000. 





At a meeting of stockholders of the 
American Bonding Cwempany of Balti- 
more to be held July 7th, action wil! 
will be taken upon the recommendation 
of the directors that 10,000 additional 
shares of stock be issued. It is in- 
tended that the new series be sold at 
$65 per share, par value $25, and of 
the funds thus realized $250,000 be add- 
ea to capital and $400,000 to surplus, 
thereby increasing the former item to 
$750,000 and the latter to $850,000. 
Present shareholders of the company 
are to be privileged to subscribe to the 
new issue to the extent of their pres- 
ent holdings, and the great majority of 
them will undoubtedly take advantage 
of the opportunity, more especially as 
the present stock of the American 
Bonding is quoted at $87.50 per share 
on the Baltimore Stock Exchange. 
While the dividend rate hitherto has 
been 12 per cent. per annum, it is re- 
ported that this will snortly be increas- 
ed to a 14 per cent. basis, so profitably 
have the affairs of the corporation been 
managed. 

“The chief reasons given for increas- 
ing the capital stock is the ruling of 
the Government limiting the risks of 
surety companies to 10 per cent. of 
their capital and surplus, and ‘ae fact 
that the business of the company has 
outgrown its present capital and Sur- 
plus. When this proposed financial ar- 
rangement is completed the American 
Bonding will have a combined capital 
and surplus of fully $1,600,000, thus ina- 
creasing the net line it can carry under 
the ten per cent. regulation to $160,000 
The substantial addition to surplus ac- 
count planned by the American Bond- 
ing management will undoubtedly find 
hearty approval in surety underwriting 
circles, where the need of a very lib- 
eral fund of this character to mee the 
requirements of possible rapid fluctua- 
tions in claim reserves is becoming 
more fully recognized every day. With 
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* The (jeneral Accident 


FIRE and LIFE 


| C. H. BOYER, United States Industrial Department Manager 





reputable Company, and many forms not issued by any other 


Combination Health and Accident Policies, or Accident Separately. 
Weekly Payment Insurance condueted along the lines of Industrial 


Life Companies. 


BBY YB. 


Ltd. : 
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Special Inducements offered to Business and Professional Men, 


a 


VERY form of Health and Accident Insurance issued by any other 
Company. 
* 


Housewives and Domestics, and Miners. 
Railroad Installment provided for on thé Pay Order Plan of Four, 
Six and Eleven Payments as desired. 


Men With Ginger Can Get The Most For It With The GENERAL 


% 
eanen® 


this handsome sum ready for contin- 
gencies, nowever, the American Bond- 
ing will be justified in feeling secure 
from adverse results of too liberal esti- 
mates of its liabilities under claims by 
any supervising power. 

“The establishment of a New York 
advisory board will bring the manage 
ment of the company's business in im- 
mediate touch with the financial center 
of the country, enabling its underwrit- 
ing department to more actively com- 
pete for the best class of surety busi- 
ness, besides giving it additional influ 
ence in the important industrial and 
financial developmeats which result in 
producing surety business.” 





NOW FREE TO ENTER. 





Old Bay State Removes Restrictions 
Which Hitherto Barred Some Com- 
panies From its Borders. 





An amendment to the laws of Massa- 
chusetts will now permit the entry to 
that State of certain casualty companies 
which hitherto have been kept out alto- 
gether or have had to confine their ac- 
tivities to one or two lines. Among 
other companies in position to profit by 
the changed conditions is the Ocean Ac- 
cident and Guarantee, of London, an ad- 
mirably conducted office. While in the 
Bay State for credit business the Ocean 
has been barred thus far from develop 
ing its numerous other lines. Although 
full admission into the field would call 
for an additional deposit of $100,000 
with Massachusetts the amount is 
so small comparatively speaking, thay 
the management wil] undoubted! put it 
up, and aggressively seek 
the prosperous commonwealth. If such 
be the case the State general agency 
will be a plum worth striving for 


business in 





WAITING FOR THE CALL. 
Liability Company Officials Not Yet 
Asked to Supply Data to Minnesota 
Will Furnish It. 





Among other laws passed at the lat 
est session of the Minnesota Legislature 
was one requiring all liability insurance 
writing companies authorized in the 
State, to furnish the insurance depart 
ment with a complete record of all acci 
dents reported under their policies in 
Minnesota for the past two years. Whik 
compliance with the statute will entail 
no end of labor, profitless in so far as 
the companies are concerned, it will 
nevertheless be supplied by the under 
writers. 

Once tabulated it is assumed the data 
will be used as the basis for a State 
workmen’s compensation act. 


An Opportunity. 





To the man capable of filling the bil! 
an opportunity such as seldom presents 
itself is offered by “General Agent 
whose advertisement appears on an 
other page. Responses addressed to 
Eastern Underwriter will be promptly 
forwarded 
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“STAR BANK BURGLARY POLICY.” 





Attractive Features of United Surety 
Company’s New Contract Pointed 
Out by Its Management. 





Widespread interest attaches and 
undoubtedly will continue to attach to 
the “Star Bank Burglary Insurance 
Policy” newly placed upon the market 
by the United Surety Company of Balti- 
more, 

The especially meritorious points in 
the contract are thus pointed out by 
the company’s management: 

“Policy Time: Policy issued to date 
from noon Standard Time where risk 
is located. Most other policies read 
‘expires at noon, Standard Time where 
policy is countersigned.’ This word- 
ing prevents risk from being uncovered 
at any time. 

“Extension of Damage Clause: Pol- 
icy extended to cover utensils in ad- 
dition to safes, vaults, premises, office 
furniture and fixtures, against loss by 
damage, thus making the policy cover 
all articles which might be the property 
of the bank, 

“Extension to cover in safe outside 
of chest: Policy extended to cover in 
the amount of 10 per cent. of the insur- 
ance on subsidiary coin and negotiable 
securities contained in safe but outside 
of chest without specific mention. This 
clause of particular value to tae coun- 
try banker. Many banks at times find 
it is impossible to deposit all of the 


silver currency on hand in the chest. 
In ‘such case should a burglary occur 
there would be no reimbursement if 


the policy does not contain the clause 
covering outside of chest. 

““Mis-statement of Description Clause: 
This clause states that if tae equip- 
ment of the bank is inadvertently mis- 
described the insuranve is not vitiated 
but reduced to the amount which the 
premium at the proper rate would have 
purchased. As all bankers are not ex- 
pert safe men and qualified to describe 
their equipment down to a Aaair line, 
this clause is of much importance to 
the bank, assuring it of receiving in- 
demnity in case of loss even though 
an error has been made in describing 
the equipment. 

“Arbitration of Loss Clause: This is 
an exclusive feature not contained in 
the burglary policies of any other com- 
pany and one importance to 
the banker. It contains the mos* equit- 
able form that it is possible for him 
to secure. In view of the elimination 
of warranties and the incorporation of 
Mis-Statement of Description Clause, 
mentioned above, controversies as to 
the amount of loss will inevitably arise 
and even more frequently than under 
the original form of policy. The com- 
pany desires to keep its cases out of 
court and the banker is desirous of se- 
curing a prompt and equitable settle 
ment and this provision enables him 
to get a “square deal” without the 
delay incident to a suit in law with its 
accompanying appeals, postponements, 
ete., available to the company. 

“Extension of Daylight Robbery 
C'ause: This policy covers loss by day- 
light robbery at all hours during the 
day or night when one or more Officer 
or office employee of the bank is regu- 
larly at work within the premises. No 
restriction as to sex or as to time, such 


of great 


as appears in the policies of many 
other companies. 
“Equitable Subrogation Clause: 


This clause entitles the bank to an in- 
terest in all salvage recovered through 
its efforts. It is an exclusive feature 
and not contained in the policies of any 
other companies. Other policies state 
that the bank has no claim on any sal- 
vage it recovers until the full liability 
of the policy is satisfied. This policy 
provides that the company is entitled 
to onlv the proportion of the amount 


so recovered that the company’s Iir- 
bility bears to the total loss. 
“Niaht Hold-Up: The policy is ex- 


tended to cover if burglars or robbers 
should force an officer or employee of 
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the bank at any hour of the day or 
night to open the safe or vault insured. 
The policy is so worded as to cover all 
safes and vaults, providing time-locks 
are used; but, if the bank desires in- 
surance against this mazard on the safe 
or vault without time-locks, it can be 
granted without endorsement under this 
policy. There is no time-lock ‘joker’ 
in this clause. The company propeses 
to charge a small additional premium 
this hazard where time-locks are 
not used. 

“Extended to cover all Negotiable 
Securities: The policy is extended to 
cover all classes of negotiable securi- 
ties including certificates of deposit and 
bills of excnange. The policy is also 
worded as to cover all other such evi- 
dences of debt as are negotiable by 
any holder thereof. This in addition 
to the customary definition of negotiable 
securities appearing in other policies. 
This feature is much more liberal in 
this connection than the terms of any 
otaer bank burglary policy. 

“Detective Service: The policy pro- 
vides, in the body of the contract, for 
the furnishing of competent detective 
service. 

“Cancellation: Privilege to ca.cel 
granted the assured in case he so de- 
sires or necessity should arise. The 
policies of some companies do not per- 
mit cancellation on the part of the 
assured. This is a very important fea- 
ture in case of consolidation or liquida- 
tion. All contracts should provide for 
cancellation. 

“Daylight Robbery Hold-Up Exten- 
sion: The policy is extended to cover 
daylight robbery outside of guard rails 
in the banking room while the banker 
may be transporting his funds to safe 
contained in a window and outside of 
the guard rails and partitions. 

“Standing Reward:. A standing re- 
ward of $200 is offered in the policy 
for the apprehension and conviction cf 
each person burglarizing, robbing or 


for 


holding-up, or attempting to burglarize, 
| 


rob or hold-up the bank insured. 


“Extended to cover liability of ten- | 


ant or owner of property: The policy 
is extended 
erty or premises when not owned by 
the bank but where the bank is liable 
for such damage as tenant.” 


New Jersey Appointments. 








The following casualty agents were 
appointed in New Jersey during the 
past week: Aetna Indemnity, Charles 
J. Kieran, Newark—American Bonding, 
Alphonse W. Kelley, Barnegat—Ameri- 
can Casualty, Winant Van Winkle, New- 
ark—Continental Casualty, Walter O 
Weller, Camden—Lloyds Plate Glass, 
Beecher-Kay Realty Co., Wildwocd: 
Deichman & McConnel, Phillipsburg— 
National Surety, Hazen & Finger, Lam 
bertville; C. E. F. Hetrick, Ocean 
Grove: H. 
hawken—New Amsterdam Casualtv 
Mrs. Fredonia M. Gladwin, Atlantic City 
—New York Plate Glass, G. H. Stee! 
man, Atlantic City—North American Ac- 
cident, Julius Mangsamen, Trenton: H 
W. Van Sciver, Union Hill: R. F. War- 
ren, Paterson; T. F. Watson, Washing 
ton—Philade!phia Casualty, Van Horn- 
Murray Realty Co., Trenton—Travelers, 
W. F. Brown, Cranford: E. D. Echart 
Highstown: J. W. Fuller, Jersey City: 
Jones & Dietrick, Philadelphia, Pa.— 
United Surety, R. M. Ekings. Paterson; 
Rebert Davis, Jr., Jersey City. 

C. Rossiter Smyth has been appointed 
a representative of the New York Life 
at Trenton, N, J. 

W. D. Allen will represent the Phi'a- 
delphia Life at Woodstown, N._J. 








The official surety rates thus far pro- 
mulgated by the State raters 
braska. are considerably lower than 
those dematuded by the companies when 
they were free agents in the matter. 


W. & R. S. Renner, Wee- 


of Ne- 


to cover damage to prop- | 








SUGGEST HIGHER RATES. 





Burglary Underwriters Think Residence 
Tariffs in Massachusetts Shou d 
be Increased. 

At a conference of burglary under- 
writers held at the head offices of the 
Fidelity and Casualty Company in this 
city on Friday last, among other mat- 
ters discussed was the desirability of 
restoring the rate of $7.50 for the sec- 
ond thousand of indemnity upon resi- 
dence business in Massachusetts. The 
idea was opposed by representatives of 
the New Amsterdam Casualty Company 
upon the ground of too frequent rate 
charges enforced in the Bay State dur- 

ing the past two years. 

Upon the statement that a local as- 
sociation was forming at Chicago, no 


action was taken with regard to con 
ditions in that city, other than to 
modify the rates for $500 coverage, 


and insist as an offset upon the adop- 
tion of a warrant that the aggregate 
value of jewelry, precious stones, gold 
and -sterling silverware, does not ex- 
ceed the face of the policy, also that the 
liability on money and contents of 
locked storeroom be limited to $25, in 
either case. 





Preparing for Business. 





Stockholders of thane Kansas Bank De- 
posit Guarantee & Surety Company, of 
Topeka, have elected directors and 
otherwise arranged for beginning ac- 
tive business. 

The purpose of the new organization 
is to enable the National banks of the 
State to meet the competition of the 
State institutions operating under the 
home guarantee law. 





Asks $25,000 Damages. 


Because of disabling injuries claimed 
to have been received through being 
struck by an automobile owned and 
driven by William Kipp, on Nov, 1. 1908, 
Michael Duzensky of Rochester, N. Y., 


is now suing the automobilist for $25,- 
600 damages. When hit by the machine 
Duzensky was carried thirty feet and 
sustained great injury. His right leg 
was broken at the knee and had to be 
amputated. The left was broken at the 
thigh and the bones there have never 
knit, and the leg swings like a pendu- 
lum as he stands unsecurely on 
crutches.” 





Sues for $25,000. 





Maintaining that the insulation on 
the wires of the line of the Lackawanna 
Valley Electric Light and Heat Com- 
pany were defective, Mrs. Nellie Lewis. 
of Carbondale, Pa., has brought suit to 
recover $25,000 damages, for the death 
of her son. The later who was a line- 
man in the employ of the Consolidated 
Telephone Company, met his death on 
July 15 from alleged contact with a 
live wire. 





Increasc:d Facilities For Payne & Ram- 
sey, Inc. 

Payne & Ramsey, Inc., of New York 
City, have been appointed genera) 
agents for the Metropolitan District by 
the National Surety Company in its bur- 
glary and bond department. They wil! 
maintain a branch office at 406 Bast 
149th street in connection with their 
downtown office in the German Ameri 
can Building. 





Will Represent Ocean Accident. 





Two prominent general agency ap- 
pointments newly announced by the 
Ocean Accident & Guarantee Corpora- 
tion, are those of WellessBowen Com- 
pany, Toledo, Ohio, representing the 


personal accident and health, automo 
bile and steam boiler lines, and the 
Wheeler Welpban Company, Omahu, 


Neb., for all lines. 





Cravens & Cage of Houston, Tex., 
have been appointed general agenxts 
for the General Accident of Perth. 
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“A GOOD PROGRAM.” 





That Arranged for the Accident Under- 
writers Convention Unusually At- 
tractive From Several Standpoints. 





What those charged with preparing 
for the twenty-second convention of the 
International Association of Accident 
Underwriters to be held at the Clifton 
Hotel, Niagara Falls, Canada, June 13 
to 16, inclusive, fittingly term “a good 
program” has been prepared for the oc- 
casion. These papers will be read: 

“Standard Provisions for Health and 
Accident Policies,’ Hon, John A. Harti- 
gan, Commissioner of Insurance, State 
of Minnesota. 

“The Double Indemnity Clause in Ac- 
cident Policies,” E, W. DeLeon, presi- 
dent Casualty Company of America. 

“The Automobile Hazard,” W. DeM. 
Hooper, of the Hooper-Holmes Insur- 
ance Information Bureau. 

“Facing the Situation,” 
Herbert Wolfe. 

“The Perils of Peace; or, A Safer 
America,” Dr. William H. Tolman, Di- 
rector Museum of Safety and Sanitation, 
New York. 

“The Department, the Company and 
the People,’ Hon. Arthur I. Vorys, of 
Ohio. 

“Co-operation,” Louis H. Fibel, Presi- 
dent Great Eastern Casualty & Indem- 
nity Company. 

“Advertising,” C. A. Williams, cf 
Charles H. Fuller Company, Chicago. 

Max Cohen, editor of Views, Washing- 

n, D. C.. will deliver an introductory 
and eulogistic address in connection 
with the presentation of the McNeill 


medals. 


Actuary S. 


The Paper Makers. 

“The paper which Commissioner Har- 
tigan, of Minnesota, is preparing on 
“Standard Provisions for Health and 
\ecident Policies,” will deal with a real 
live subject. It is bound to prove highly 
interesting and to provoke lively discus- 
$10n 

“Hon. Arthur I. Vorys, President 
Taft's friend and his personal repre- 
sentative in the late presidential cam- 
paign, was for many years the Super- 
intendent of Insurance. He proved to 
be most capable in that position, and 
while occupying it won the respect of 
all insurance officials. It is understood 
that he has pronounced ideas as to the 
proper conduct of a State insurance de- 
partment and what the Government 
should do regarding the broad question 
of insurance. His paper will be await- 
ed with interest. 

“S. Herbert Wolfe is the best known 
insurance actuary in the country. “Fac- 
ing the Situation,” from his pen, should, 
and undoubtedly will, prove to be a 
highly entertaining paper. 

“It is said that Dr. William H. Tol- 
man of the Museum of Safety and Sani- 
tation of New York, will produce a 
paper (to be entitled “The Perils of 
Peace; or, a Safer America”) which will 
be unique in its way, a paper likely to 
be widely read and to prove of real 
vaiue to casualty underwriters. 

“President E. W. DeLeon, of the Cas- 
ualty Company of America, is a graceful 
and forceful writer. He believes that 
the double indemnity clause in accident 
policies is being overworked, and he is 
likely to give in his paper good and 
convincing reasons for his belief. 

“ ‘Co-operation,’ as Louis H. Fibel, 
Presidont of the Great Eastern Casualty 
& Indemnity Company practices it, is 
worthy of imitation, and Mr. Fibel will 
unquestionably cause many a company 
manager to realize that it really pays, 
in the long run, to practice the ameni- 
ties which should exist in the world of 
insurance, 

“Mr. C. A. Williams, of the Charles H. 
Fuller Company, of Chicago, has been 


assigned the always interesting subject, | 
* Advertising.” 
note how Mr. Williams handles the sub- | 
ject.” 

The McNeill medals will be awarded 
“the three heroes selected for decora- 
tion this year reside in the cities of | 
New York, Montreal and Milwaukee.” | 

It is promised that the banquet will | 
be of unusua] excellence, and the social | 
entertainment generally will be of the} 
best. 


Committeemen. 
President Alexander has chosen the | 


members ef the several standing com- 
mittees with great care, and as a con-| 
sequence the work of the different bod- | 
ies should gc forward most expeditious-| 
ly. Lack of space prevents usnaming the 
committeemen in full, and we must be} 
content to mention the chairman of 
each, which we now do: 
W. G. Curtis, presi-| 


Entertainment: 
dent WNational Casualty Co., Detroit. 
Banquet, Louis H. Fibel, president 


Great Eastern Casualty and Indemnity 
©o., New York. Press, Edson S. Lott, 
president United States Casualty Com- 
pany, New York. Transportation, Ed- 
ward L. Hearn, vice-president Casualty 
Company of America, New York. Re- 
ception, John T. Stone, president Mary- 
land Casualty Company, Baltimore. 
Credentials, D. E. Stevens, president 
Commonwealth Casualty Company 
Philadelphia. Auditing, W. H. Jones, 
general manager Equitable Accident 
Company, Boston. By-Laws, E. W. De- 
Leon, president Casualty Company of 
America, New York. 
R. S. Keelor, vice-president Bmopire 
State Surety Company, New York. 
Place for Next Convention, G. Leonard 
McNeill, president Massachusetts Acci- 
dent Company, Boston. 





PERSONAL ACCIDENT CASE. 





History of a $10,000 Suit Defended anu 


Won by the Casualty Company 
of America. 





Under recent date E. W. De 
Leon, president of the Casualty Com- 
pany of America, addressed The Eastern 
Underwriter as follows: 

“You will probably be interested to 
know that the suit of John J. Ever- 
son against the Casualty Company of 
America to recover. $10,000 for the loss 
of a hand in a burning building was 
tried in the Superior Court at Cam- 
bridge, Mass., last week, and the jury 
brought in a verdict for the defendant. 

“This is one of the most noted cases 
in recent years under an Accident Poli- 
cy, owing to the ,eculiar circumstances 
surrounding the case. In October, 1907, 
John J. Everson secured Accident 
Policies aggregating nearly $60,000 in 
the General Accident; Preferred Acci- 
dent; Travelers Insurance Company; 
Fidelity & Casualty, and Casualty Com- 
pany of America. A few days later he 
made a trip to a place located about 
ten miles from St. John, New Bruns- 
wick. where he had been for several 
months conducting a series of experi- 
ments with a certain kind of mineral 
deposit, known as infusorial earth. In 
connection with these experiments he 


bu.it a wooden box or flume, and attach- | 


ed the same to a stove in a cabin, and 
he claims that on the morning of No- 
vember 18, 1907, this box caught fire 
from the heat of the stove, and in at- 
tempting to put out the fire, his arm 
was caught by the door of the box, 
and was held long enough to be so bad- 
ly burned as to require amputation a 
few days thereafter. He claimed to 
have escaped from the building with- 
out knowing how he did so, and that 
the building took fire and was burned 
to the ground. 

“Investigation of the claim at the 
time that the accident was reported 
developed the fact that Everson was 
practically bankrupt, and that he had 
not carried Accident Insurance for a 
number of years previously. It further 
developed that he was not in receipt 
of any regvlar income, and that he was 





It will be interesting to | 
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Gen’! Manager 
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New York 


Elmer A. Lord & Co. 
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heavily over-insured. All of the compa- 
nies denied liability, and suit was 
promptly brought by him against each 
company. The first case tried was 
against the General Accident, and re- 
sulted in a verdict for the plaintiff for 
the full amount ot the policy and costs; 
namely, $12,000, from which an appeal 
was taken to the Supreme Court of 
Massachusetts, but the judgment was 
affirmed, and the amount paid. 
“Thereafter the Travelers Insurance 
and the Fidelity & Casualty Company 
both settled for some amount less than 
i.e amount of their policy. The Cas- 
ualty Company of America also offered 
a compromised settlement that was re- 
fused, and were, therefore, compelled 
to try the case. The company was rep- 
resented by Peabody & Arnold of Bos- 
ton, its regular attorneys, who prepared 


the case for trial, and by Arthur C. 
Palmer, Esq., of New York who was 
retained as special counsel to try the 
case. The result was a very satisfac- 
tory one to the company, and will have 
an important bearing upon Accident In- 
surance generally, especially as regards 
fraudulent claims made against the 
companies.” 





Bank Robbery Yarn. 





According to the confession of 
Stephen L. Moore, who was president 
and cashier of the Peoples Bank of Ben- 
bow City, Ill., when it closed its doors 
following his assertion that he had been 
he!d up in the bank and robbed of $5.- 
000. The story was a myth, invented 
to hide the inability of the bank to meet 
matured obligations. 
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